The Newspaper of the Industry 
* 

PULA EE 

aol ‘4 ims oO Ngo 


N 


2 
y 
7. e 


* 


| Ilya 


THIS WEEK—NET PAID ABC 


27,002 














Vol. 22, No j3061 


$6 Per Year, 15c Per Copy 








parks | 








good, 1947. Keep it up. 
* + + 
The gladdest words of tongue or 
pen—production is on the mend. 
ok oa * 
We would like to see a 1947 cal- 
endar that has no room for the 
days on which strikes begin. 


* * * 


alg 


No, Torquey, “taxing one’s mem- 
ory” has nothing to do with raising 
money for governmental purposes. 
Yet, that is. 

* 


Brrr! 

Our southern friends may not be 
interested in advertising art de- 
picting winter scenes in the north, 
but we still are interested in the 
pictures of the sunny south. Espe- 
cially® now. 


* 

No Hotheads 
For fact-finding commissions we 
Routh the Byrd expedition to the 
uth Pole. Loose thinking from 

' heated arguments stands iittle 
chance in that temperature. It’s 
cold facts that they’re after, son. 


* * * 


* 


* * 


Big Show 
With all their facilities for make 
believe, neither Hollywood nor 


Broadway has produced an ex- 


wwe doubt that there will 


travaganza as colossal, dreamy or 
vith as alliterative a title as the 
Portal-to-Portal Pay pageant. But 
be a 


/ happy ending to this one. 
‘ * + 


* 


j Lota Dough 


If your cash bucks balance is a 
ttle low right now, a part of the 


“answer can be found in the fact 
that we sons of Uncle Sam spent 


billion for goods and services 

last year. This, according to the 

Department of Commerce, is $21 

*pillion over 1945 and 70 percent 
over the prewar peak of 1941. 

‘Purchases of non-durable goods 


. such as food, clothing, tobacco and 


gasoline, amounted to $77 billion 
last year. 


aa 

Sales Mount 
October sales of retail stores are 
estimated at $8,770,000,000, about 23 
percent above October, 1945, and 


* * 


the highest dollar volume on rec- 


ord, the U. S. department of com- 
ymerce reported last week. How- 


ever, it was stated, after adjust- 
ment for seasonal factors, October 
jales were practically unchanged 
from the September level and 2 
percent below the peak level estab- 
lished in August. 

Sales in the automotive group, 
including car dealers and parts and 

essories stores, were 5 percent 

ve September, after seasonal 


‘adjustment, and 123 percent above 
October a year ago. Sales in this 
| group, on a dollar basis, were only 


10 percent below the prewar peak 
of May, 1941. 





Production 


Automotive News Estimates, 
U. S. Cars, Trucks 


64,421 


it. 13,754 


= 


49,827 


For cc Masiptete eatin totals 
‘by makes, see table, page 8. 





1947 Output Off 
To Slow Start 
With 49,827 


260,936 Cars in Dec. 
Brings ’46 Production 
Total to 2,149,539 


By Bernie Thomas 
Staff Writer 
DETROIT.—Despite a gen- 
eral feeling of optimism for 


slow start during the first} 
week by assembling only 
49,827 vehicles—32,275 cars and 17,- 
552 trucks, according to AUTOMOTIVE 
News tabulations. 


However, the weak effort re- 
flected the closing of many plants 
for part or all of the week, due in 
part to the holiday. 

By turning out 260,936 passen- 
ger cars and 100,504 trucks dur- 
ing December, U. S. makers 
ended 1946 with a total of 3,088,- 
835 vehicles — 2,149,539 cars and 
939,296 trucks. 

Optimism for this year on the 
part of manufacturers is engen- 
dered in part by the fact that dur- 
ing the last three months of 1946 
they were able to make more cars 
and trucks than in the entire first 
six months. 

January output this year will be 
light although U. S. plants, when 
in operation, will utilize the same 
schedules which were in effect dur- 
ing the latter weeks of 1946. In the 
succeeding months as steel becomes 
less of a problem, progressive out- 

(Continued on Page 8, Col. 1) 


"46 Car, Truck Output 
By Makes 


PASSENGER CARS 
Chevrolet 
F 





Lincoln 
Kaiser & Frazer 
Willys (Stat. wagons) 


TOTAL CARS, U. S.. ... .2,149,539 
TRUCKS 
270,137 
198,767 
126,356 
113,676 
71,455 
43,196 
36,289 
17,191 
12,541 
8,834 
6,025 
4,889 
3,097 


International 
Willys (Jeeps) 
Studebaker 
Reo 


TOTAL TRUCKS, U. S... 
Le ey CARS, TRUCKS, 


939,296 


172,781 


3,261,616 




















Used °4 


Prices Gracking; 
Cars Over $1,000 Soften 





1947, U.S. plants got off to a | : 


1947 CADILLAC Series 62 five-passenger coupe. The complete line, now in production, 


includes a revised front grille and 
terior and exterior."’ 


*‘new design touches which enliven and refresh in- 
New colors are also available, and customers have the choice of 


Hydra-Matic drive or Synchro-Mesh transmission. 





Step-Up in UAW Drives 
Clouds Outlook for ’47 


By Mac Gordon 
Staff Writer 
DETROIT.—The war-like prep- 
arations of the UAW-CIO forged 
into high gear last week and 
prompted automotive manufactur- 
ers to inject a note of caution into 
their forecasts for the New Year. 


Although many veteran labor 
experts predicted a year of com- 
parative industrial peace in 1947, 
the auto union showed no sign 
that its attitude towards hourly 
wage increases and portal pay 
benefits was anything less than 
belligerent. 

As a result, most vehicle pro- 
ducers conceded that they were 
not discounting the possibility of 
strike shutdowns in the next year 
of output. The concensus, how- 
ever, was that any assembler or 
supplier strikes would not be of 
the paralyzing length or magni- 
tude of those during 1946. 

The main motive for the speed- 
up in the UAW’s wage drives was 
the convening of the new Repub- 
lican Congress, to which industry 
is looking for relief from both the 
portal pay claims and the steadily 
increasing powers of unions them- 
selves. 

UAW leaders expressed the hope 
that hearings in the portal pay 
suits could get underway before 
Congress is able to pass a law 


Top Cars 


Includes 9 months, plus 48 
states for October and 24 states 
for November, 1946: 

1946 
Pos. 
1—257,469 
2—219,378 
38—175,964 
4—110,273 
5— 85,438 
6— 77,399 
7— 66,046 
8— 61,867 
9— 57,511 
10— 53,732 
11— 44,878 
12— 44,743 
13— 44,000 
14— 26,422 
15— 15,618 Cadillac 53,890—15 
16— 17,615 Lincoln 16,608—16 
Total All Makes 
1,351,202 3,423,389 

For further details, see page 

10, today’s issue. 





1941 

Pos. 
554,9738— 2 
$16,589— 1 
418,129— 3 
196,965— 7 
279,969— 4 
260,351— 5 
71,687—12 
209,825— 6 
66,758—13 
132,719— 8 
83,632—10 
73,872—11 
102,627— 9 
60,705—14 


Make 
Ford 
Chev. 
Plym., 
Dodge 
Buick 
Pontiac 
Nash 
Olds. 
Hudson 
Chrysler 
DeSoto 
Mercury 
Stude. 
Packard 














limiting the retroactivity of such 
suits. The bill fathered by Rep. 
Gwynne, Iowa Republican, em- 
bodies a limitation of this nature. 

Most of the portal suits filed to 
date by CIO unions demand reim- 
bursement dating back to 1938, the 
year when the Wage-Hour law be- 
came effective. The Gwynne pro- 
posal would limit retroactivity to 
one or two years. 

Another amendment to the Wage- 
Hour law, sponsored by Rep. Hoff- 
man, Michigan Republican, would 
in effect prohibit all suits for portal 
back pay. Hoffman's bill defines the 
working week as including produc- 
tive labor only, thereby barring pay 
claims for time spent between the 
plant gates and the time clock. 

By the weekend the total of 
portal damages demanded by the 
UAW from the Big Three alone 
had climbed past $500,000,000. The 
Ford plants have been sued for 
$270,320,000, the General Motors 
plants in Michigan for $150,000,000 
and the Chrysler plants in this 
state for $70,000,000. 

The grand total of portal pay 
suits filed through Friday in the 
U. S. was estimated at more than 
$2,800,000,000. The UAW is seeking 
about a fourth of this amount. 

Evidence that the federal ad- 
ministration is concerned by the 
avalanche of pay suits was seen 
Thursday in the government’s re- 
quest to intervene in the final pro- 
ceedings of the Mt. Clemens Pot- 

(Continued on Page 29, Col. 1) 





'Break Ascribed 


To Credit Curb 


Dip in Buying Power 
Also Seen; Cheaper 
Models Strengthen 


By Bob Finlay 
Managing Editor 

DETROIT.—Prices on used 
1946s have cracked sharply 
here in the last 10 days. 

Wholesalers from other sec- 
tions of the country report a 
similar trend in their areas. 

The big demand now is for cars 
under $1,000. 

The break in the 1946 used-car 
market was ascribed to various 
causes, but one used-car dealer 
gave this as the biggest reason. 

“The people of the country 
have just got a bellyful of these 
high prices.” 

Other factors are the arrival of 
some 1947 models, with more to 
follow in a few weeks, and a drop 
in the ability of the people to pay 
high prices. 

However, finance men ascribed 
the break in prices to the new 
amendment to Regulation W which 
becomes effective Jan. 15 and lim- 
its the amount of credit on used 
cars. They believe used-car dealers 
have stopped buying in anticipa- 
tion of the depressing effects of 
this regulation. 

The amendment, effective date of 
which was postponed from Jan. 1, 
due to delay on one guide book, 
would limit credit to two-thirds of 
the cash purchase price or the 
guidebook appraisal value, which- 
ever is lower. 

This would drastically affect 
the 1946 models, which were sell- 
ing on the open market from $300 
to $1,500 over the new-car deal- 
er’s price. With the credit lim- 
itation, the down payment would 
be prohibitive. 

Used-car dealers generally termed 
the new amendment unreasonable, 
and were working feverishly for 
its removal. The down payment is 
the most important factor in mak- 
in or breaking a used-car deal. 

In addition, used-car dealers are 
reported to be fed up with taking 
the rap from the public on high 
1946 prices when they are making 
only a normal profit on them. 


A case cited was that of a buyer 
(Continued on Page 26, Col. 4) 





Barit Scores Deflation Talk; 
°47 Hudsons Rolling 


DETROIT. 
of depression, A. E. Barit, president 
of Hudson, asserted Thursday night 
in a radio talk: 

“Prophecies of 
this kind can be 
misinterpreted 
and actually 
cause the buying 
public to lose 
faith in the fu- 
ture. You then 
have the psycho- 
logical beginning 
for a deflationary 
period.” 
Meanwhile, 

general sales 


A. E. Barit 
George H. Pratt, 


Scoring prophecies | manager 
| that production of 1947 model Hud- 





of Hudson, announced 
sons had begun. 

Pratt said that changes in the 
1947 models were restricted to care- 
fully selected features of exterior 
and interior trim, which could be 
refined and improved without in- 
terruption of production. 

“Under present conditions,” Pratt 
stated, “it did not appear to be 


(Continued on Page 30, Col. 1) 
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‘Sober Optimism’ 


Keating Confident for ’47 with Chevrolet 
Orders of Over a Million 


DETROIT. — Stating that busi- 
ness prospects for the coming year 


permit “sober optimism,” T. 
Keating, Chevrolet general sales 
manager, bast 


week disclosed 
that Chevrolet 
dealers hold or- 
ders for more 
than a million ve- 


hicles. 
‘This order 
bank has _ risen 


steadily since 1946 
production began 
 & last April,” Keat- 
T. H. Keating ing said. “At that 
time unfilled or- 
ders totalled well over 800,000. With 
production finally underway, by the 
end of June orders had passed the 
million-mark, and despite the fact 
that production has mounted stead- 
ily and more and more units have 
been placed in the hands of waiting 
customers, orders in the last half 
of the year climbed at a rate of ap- 
proximately 10,000 a month.” 

The order backlog, Keating said, 
is sufficient to carry through 12% 
months on passenger cars, 15% 
months on trucks, producing at 
Chevrolet’s current rate, and facili- 
ties will be expanded by the addi- 
tion of two new assembly plants 
this year. 


1946 New Car 
Registry Set 
At 1,750,000 


DETROIT.—If the pace of new 
passenger car registrations estab- 
lished in October and November is 
maintained in December, registra- 
tions for the entire year of 1946 
should end at approximately a mil- 
lion and three-quarters new cars 
sold, R. L. Polk & Co. reported 
last week. 

New car registrations for 24 
states for November totaled 55,928 
units, as compared with 42,773 
units for the same states for No- 
vember, 1941, and statisticians es- 
timated that when all states are 
tabulated, totals for November 
would top 225,000 new cars sold. 
December registrations were ex- 
pected to equal those of November. 

With 92 percent of passenger 
car registrations compiled for Oc- 
tober, the total for that month was 
210,417 units. 

New truck registrations from 26 
states for November touched 19,340 
units—more than 7,000 units great- 
er than truck registrations from 
the same states in November, 1941. 
The year’s total for new truck reg- 
istrations passed the half-million 
mark in November. 

October new truck registrations 
are expected to reach 72,000 units, 
to establish a new all-time record 
for one month. The previous rec- 
ord was 69,565 units, set in Sep- 
tember of this year. November 
truck sales were not at such a fast 
*pace and should end around 55,000 
units, statisticians said. With the 
states of California and Michigan 
unreported, October new truck reg- 
istrations totaled 68,107 units. 











“There are _ indications,” he 
added, “that some of the more 
perplexing production 


alleviated this year.” 

With mounting output in the 
quarter just closing, Keating added, 
cars have been flowing into the 
hands of motorists with no delay 
attributable to the present distri- 
bution system. 

“Dealers have done a remarkable 
job of speeding car deliveries,” he 
declared. 

Unique in the Chevrolet report 
for 1946, Keating pointed out, was 
the record volume attained in pro- 
duction and distribution of auto- 
motive replacement parts, sorely 
needed to prolong the life of exist- 
ent motor vehicles. 

“More Chevrolet parts were pro- 
duced last year than at any pre- 
vious time in our history,” he said. 
“Realizing that new car produc- 
tion could not possibly fill the need 
for transportation, Chevrolet placed 
extra emphasis on the replacement 
parts program, with the result that 
the maximum number of prewar 
models was able to continue func- 
tioning. 

“In all, Chevrolet shipped 200,- 
000,000 pounds of replacement 
parts to dealers.” 

While admitting that forecasts 
for the new year must take into 
account intangible factors and cer- 
tain as yet unpredictable trends, 
Keating reiterated his belief in the 
solidity of the Chevrolet market. 

“There is every indication on the 
part of the dealer organization that 
the order backlog is a highly firm 
figure,” he said. “Considering the 
steady rate of climb of these or- 
ders as against the production rise 

that has prevailed in recent 
months, we believe that a very 
predominant percentage of these 
orders are valid. 

“Chevrolet’s production potential 
will be greater in 1947. There are 
many reasons to believe that pro- 
duction will continue the climb it 
has shown throughout the last half 
of 1946. Dealers will continue to 
make deliveries as speedily as pos- 
sible. And they will continue to 
welcome orders for new cars and 
trucks.” 





Battery Prices Soar 


In Milwaukee 
MILWAUKEE. — As in other 
cities, the rush is on for new 
batteries with the coming of 
near-zero weather, but this year 
fancy prices are being asked. A 
large distributor reports that he 
has heard of some dealers ask- 
ing as much as $50 per battery, 
as compared with wartime prices 
of $12 to $20. However, that is 
probably an isolated case, as 
most dealers are selling batteries 
to old customers at fair prices. 
The distributor states that 
manufacturers have raised their 
prices from 20 percent to 30 per- 
cent since the OPA control was 
removed. Rebuilt batteries, which 
were selling for $5 or less last 
year, are now reported to bring 
about three times as much. 











Springfield, Ill., sponsors this prize winning midget 
shop foreman, 
about 40 percent Nash parts. It has been 
money in five of them. 


disturb- ; 
ances experienced in 1946 will be 


Herman Kluge. The racer has an alum- 











HE CALLS IT ‘‘Gone With the Wind.’’ Albert Gorgoni of Rome, Italy (bottom), is 
pictured in his car of the future which he calls ‘‘Gone With the Wind.’’ It has a pan- 
oramic aerodynamic body built of plastic substances and glass, aluminum frame, small 
high-powered motor (rear) and small wheels so placed that it can make almost a 180- 
degree turn in its own length. It has nine seats which can be transformed into beds. 
Ontop is a rear view of the streamlined car.—(Iwternational News photo) 





DETROIT.—With the banquet 
Wednesday already a sellout, more 
than 3,000 persons are expected to 
attend the annual meeting of the 
Society of Automotive Engineers 
opening today (Jan. 6). 

Although the banquet is sold out, 
those unable to attend the dinner 
in Masonic Temple will be able to 
hear the addresses in the Tem- 
ple’s 5,000-seat auditorium immedi- 
ately following the dinner. Those 
holding tickets to the banquet will 
get reserved seats in the audito- 
rium, while the remaining seats 
will be thrown open to others. 

The SAE program has been ex- 
panded to accommodate four out- 
standing evening sessions. 

R. A. Railton, consulting engi- 
neer and designer of racing cars, 
will be interviewed by D. G. Ross, 
of Willys-Overland Metors, Inc., 
on “Odd Problems at High Speeds” 
at the Body and Junior Student 
session tonight (Jan. 6) in the 
Book-Cadillac’s Grand ballroom. 

On Tuesday evening, also in the 
Grand ballroom, Maj. Gen. L. C. 
Craigie, chief, Engineering division, 
Air Materiel Command, Wright 
Field, will speak on “Engineering 
and Research Planning of the 
Army Air Forces.” 

The SAE annual dinner will be 
held Wednesday evening in the 
Masonic Temple, with U. S. Secre- 
tary of Commerce W. Averell Har- 
riman speaking thereafter in the 
large auditorium on “Free Enter- 
prise and the Future.” V. C. Young, 
chairman, SAE Detroit section, will 


Studebaker Builds 
120,763 Vehicles 
During 1946 


SOUTH BEND.—In -spite of an 
April shutdown for passenger car 
model change and the year-long 
scarcity of supplies, Studebaker’s 
1946 production was sixth best in 
the 95-year-old history of the com- 
pany. 

Only four pre-depression years 
and the last pre-war year of 1941 
exceeded the 120,763 automotive 
units built last year, Paul G. Hoff- 
man, president, announced last 
week. 

Hoffman reported that a total 
of 14,995 Studebaker passenger cars 
and trucks came off the assembly 
lines here in December, and that 
civilian truck production for the 
year set a new all-time Studebaker 
record. 

To illustrate the pickup in Stu- 
debaker manufacturing since in- 
troduction of 1947 models, Hoffman 
cited a comparison of the first and 
second half year volumes. Output 
in the last six months almost déou- 
bled the January-June total. / 











SAE Meeting Expects 3,000; 
Dinner Already Sellout 


deliver the address of welcome. 
Paul G. Hoffman, president, Stude- 
baker, will be toastmaster. Other 
speakers will include SAE Retiring 
President L. Ray Buckendale, of 
Detroit, and SAE President-elect 
C. E. Frudden, of Milwaukee. 

President G. T. Christopher, of 
Packard, will address the final 
evening session Thursday in the 
Book-Cadillac Grand ballroom on 
“Evolution Applied to Industrial 
Democracy.” 

Other features of the meeting, 
in the course of which some 70 
speakers will present technical and 
general papers before 30 morning, 
afternoon and evening sessions, in- 
clude field tests of two-way radio 
telephone equipment now being de- 
veloped for commercial motor ve- 
hicle fleets, and an SAE engineer- 
ing display, to be open throughout 
the week in the Book-Cadillac. 





Van Derzee Heads 
Domestic Sales 
For Hudson 


DETROIT.—The appointment of 
Norman K. Van Derzee as sales 
in charge of domestic 
sales for Hudson 
was announced 
Friday by George 
H. Pratt, general 
sales manager. 

A veteran of 
more than 30 
years in the au- 
tomotive business, 
Van Derzee joined 
Hudson in 1932 in 
a merchandising 
and sales promo- 
tion capacity. He 
has served as regional manager 
manager of the New York zone and 
eastern sales manager. 

During the war he headed up 
Hudson’s war contract division. 
Since July, 1945, he has been assist- 
ant general sales manager. 


manager 





N. K. Van Derzee 





‘‘Dealers Tell Me,’’ by John O. Munn, 


is an open forum for the expression of 
dealers’ opinions. 












Breech Predicts 
Lower Prices 


On Cars in °47 


DETROIT.—Indication that Fo) 
expects to take the lead in effor 
to reduce present costs of cars w: 
seen in a predic- 
tion by Ernest R. 
Breech, executive 
vice - president, 
that prices in 
general will spir- 
al downward in 
1947. 

He pointed out 
that Ford’s first 
objective is to 
produce more 
and better cars 
and _ trucks 
lower costs. 

Labor received assurance fro 
Breech’s statement that Ford’s ¢ 
forts to reduce production cos 
so that cars can be sold to t 
American public at lower pric 
did not mean lower wages. 

“But it does mean,” he sa 
“higher efficiency and output 
along the line.” 

Citing Ford policy of fosteri: 
good will between management a 
employes, Breech said that Ford 
contribution as a manufacturer ‘ 
ward industrial peace would be 
continue during 1947 “to do eve) 
thing within our power” to eli 
inate conflict. 

“We already have made subste 
tial progress toward confider 
and understanding between lal 
and management, but we inte 
to make more,” he promised. 

Sounding a strong note of ct 
fidence in the future of Ford Mo 
and American industry, 
said, “the best way to prevent f» 
eign ideas from taking firm r 
in this country is for us to ha‘ 
a well-run, successful, prosperc: 
America with the largest pract 
able security for the individ 
and the highest possible stand: 
of living for all.” 


Nash Produces 
98,769 to Top 
1941 Output 


DETROIT. — During 1946, N: 
produced 98,769 automobiles, 
cording to George W. Mason, pr 
ident of Nash-Kelvinator Corp. | 
said this compared with 80,408 
1941. 

As the past year ended, Ma: 
said, Nash was producing cars 
the rate of 12,000 per month, 
145,000 per year. Nash has a cap 
ity of 250,000 cars annually. 

He revealed that in 1947 Ni 
plans to produce more automobi 
than at any time in its history 
industry is not plagued by fut: 
strikes and crippling mate: 
shortages. 

Most of the problems facing 
dustry today, Mason asserted, : 
“temporary obstacles which v 
not cause long detours if lab 
management and the governm¢ 
will just look ahead, think ahe 
and plan ahead.” 

The key to the price “obstacl 
he said, is volume production. 

Three factors, Mason declar 
will bring about increased prod 
tion: Stabilization of wages, a f1 
flow of materials and a loweri 
of prices, “enabling industry 
maintain high levels of deman 


Jordan Motor Formed 
Jordan Motor Co. has been cha 
tered at San Antonio, Tex., wit 
a capital stock of $100,000. Jam 
J. Jordan sr., James J. Jordan 
and Charles F. Jordan are inc 
porators. 






























1947 COMMANDERS, Studebaker’s entry in the medium price field which got a la 
start in the 1916 automobile sweepstakes, have now reached a production volume » 





excess of aged >. The model is shown at the right with lower cost Champion ©» 
the assembly line production year 


at the left. Studebaker reported its fiith best 
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N THIS first column of the new 

year, it may be well to continue 
our discussion of the necessity of 
selling the general idea of the ben- 
efits to come from car ownership. 
To review a little of the past, it 
has been set forth that, when com- 
petitive conditions return to this 
industry and excessive used car 
allowance again becomes an all 
too frequently used tool in obtain- 
ing percentage of price class, then 
some definite selling on the value 
of the benefits that the use of a 
car bestows on humanity can be 
a potent deterrent in keeping the 
prospect’s mind on the new car 
rather than on the used car al- 
lowance. 

This industry has never here- 
tofore felt the need of selling 
the car in general. Most sales 
effort was by comparing one 
make against the other. We sold 
one make against the other by 
attempting to prove points of 
superiority. Our competitors did 
the same thing, and the decision 
of the prospect rested all too 
frequently on the amount of al- 
lowance he was offered. 

If, on the other hand, before the 
canvass, we did some inquiring as 
to the use the customer expects to 
make of the car, then we could do 
such a good job of selling our 
product as completely meeting 
those needs, the allowance would 
become less important. 


You Must Appeal 
To Emotional Mind 


Wyse we sell the superiority of 

the car alone, we are appealing 
to the reasoning mind and perhaps 
the prospect will reason it out that 
he prefers his money in the bank 
than investing it in a new car. But 
when we sell the utility value of 
the car in general we are appeal- 
ing to his emotional mind. Then his 
first desire is obtaining what a new 
car will bring him. 

For instance, instead of selling 


NADA Reports 
Growing Interest 


In Convention 


WASHINGTON.—Ray Chamber- 
lain, handling arrangements for 
the forthcoming NADA convention, 
reported last week that there is 
growing convention enthusiasm all 
over the country. 

More than 2,000 reservations al- 
ready have been received at NADA 
headquarters and more are arriv- 
ing daily. With the holidays over, 
Chamberlain expects the number 
will increase rapidly. 

He points out, however, that no 
dealer shall feel that he need be 
hesitant about asking for a reser- 
vation since Atlantic City has a 
hotel capacity of 20,000. 

Many special trains and special 
cars are being planned. Two spe- 
cial trains will carry the Illinois 
downstate and Missouri delega- 
tions. From Chicago, he says, will 
come a special train carrying the 
dealers from that city and south- 
ern Wisconsin. Another special 
train is coming from Detroit, and 
plans have been worked out tenta- 
tively for a number of others. 

In addition, there will be five 
special cars from the Pacific Coast 
which will include one each from 
Los Angeles and San Francisco, 
two from Seattle and one from 
Portland. 

The program committee is still at 
work and not as yet ready to make 
its complete report. Chamberlain, 
however, assured Automotive News 
that the list of speakers will in- 
clude men who stand at the top in 
national affairs. Special attention, 
he said, also is being given to en- 
tertainment features aimed to in- 
terest the ladies. 


Palestine Dealers 
PALESTINE, Tex—S. S. Staf- 
ford, C. G. Joyce and F. W. Moore 
have incorporated the Palestine 
Automobile Dealers Assn. here. 











specifications, sell the pleasure of 
getting out in the open, of con- 
certed family recreation. Sell op- 
portunities for many more busi- 
ness contacts and profits, more 
happiness and pleasure. Sell com- 
munication, under personal con- 
trol, to far places, with green 
fields and waving 
them freedom from confinement. 
Sell comfort, safety, appearance, 
style, attractiveness, pride of pos- 








session. Sell ideals—not things. 
When cars were a drug on the 


market in 1921, this column’s con-, ; 


ductor produced a decologue on 
the automobile, of which more 
than 20,000 copies have been re- 
quested. Many of them are dis- 
played on the salesroom walls of 
dealers. It appeared on the front 
page of many automobile show 
editions in newspapers in the fol- 
lowing years. 
” * 
Deeper Appreciation 
Of Car’s Utility 
|B pr~samngaey tell me its display has 
been a potent factor in re- 
trieving many sales. When ven- 
turous young people of a family 
want a car, often the old folks 
hold back. But when they read this 
decologue on the automobile the 
purse strings were released and 
the sale was made with profit to 
the dealer. 

I would be glad to send any 
column reader a copy of this 
decologue, carefully wrapped in 
a mailing tube, if they wili ad- 
dress Automotive News, and in- 
clude 10 cents in coin or stamps, 
to cover the cost of mailing. It is 
14 by 17 inches in size, printed in 
two colors on heavy, antique, 
india tint paper. It is suitable for 
framing. 

It will give all who read it a 
deeper appreciation of the contri- 
bution the automobile renders to 
human life and happiness. The 
thoughts contained in this deco- 
logue not only help to justify in 
the prospect’s mind the purchase 
of a car, but it will keep constantly 
before the members of the dealer’s 
organization an inspiring tribute 
to the product whose benefits they 
are instrumental in conferring on 
humanity. It reads as follows: 

* * + 


“I am speed made subject to 
human will. I give mankind 
dominion over distance. I open 
the avenues of all the world to 
humanity. I enlarge the radius 
of human life. I expand the 
horizon of human opportunity. 
I give to man a locomotion as 
rapid and as subtle as his de- 
sire. I give to nis body the speed 
and mobility of his ambition. I 
promote peace and goodfellow- 
ship in the human race, for I 
have bridged the spaces that 
kept men isolated and ignorant 
of each other. 

“IT hurry the master minds of 
the world to conference places 
where the destinies of nations 
are determined. I snatch the dy- 
ing from the scythe of Death 
and outrun him a _ thousand 
limes a day. I am the silent 
partner in all the business 
houses of the world. I save 
hours out of man’s work-day 
and give them to him to play 
with. I make man free of all 
the far places of venture, recre- 
ation and delight. I am the most 
capable and constant servant in 
the homes of men. I bear the 
sick swiftly and gently out to 
nature, whose touch puts the 
roses into cheeks fatigue has 
faded. 

“T take men from their stifling 
cities of steel and stone out to 
the murmuring streams and 
windswept . I cement 
the ties of home and kinship 
with the blessing of frequent 
reunion and concerted recrea- 
tion. I give supremacy of loco- 
motion to man whom nature 
made slower than the beasts. I 
am _ individual transportation 





free of all laborious limitations. 
I AM THE AUTOMOBILE.” 


Salesmen as Insurance 


Agents OK in Ohio 

COLUMBUS, O.—Judge C. A. 
Leach in Common Pleas court 
last week declared that a recent 
ruling by Walter Dressel, state 
superintendent of insurance, 
holding that automobile sales- 
men may not be licensed to 
write insurance, is invalid. The 
suits were entered by Motors 
Insurance Corp. and William J. 
McGraw, automobile dealer of 
Belmont county. 

The court holds in effect that 
a rule barring any class or 
group of citizens from obtain- 
ing an insurance license is in- 
valid. It was held that the de- 
partment’s rule makes inelig- 
ible classes of persons who are 
not made ineligible by statute. 








Denied M.I.C. License 


Tenn. High Court Reverses Ruling Permitting 
Dealers to Act as Insurance Agents 


NASHVILLE, Tenn.—Tennessee’s 
Court of Appeals has reversed a 


Davidson County Circuit court rul- | 
ing, which held that automobile | 


dealers in Tennessee are entitled 
to licenses as agents for Motors 
Insurance Corp. of New York. 
State Insurance Commissioner 
James M. McCormack pointed 
out that this new decision in 
favor of his department is not 
necessarily final, however, as 
counsel for M.1.C., or the appli- 
cant General Motors franchise 
holders, have the right of appeal 
to the State Supreme court. 
Written by Judge R. B. C. How- 





TWENTY-FIVE YEARS OR MORE of service with M. J. Lanahan, Inc. 
Chicago, earned special bonuses for 10 employes. Left to right, first row: A 


doll, Paul Tremblay, T. N. Ritter, E. S. Righeimer, W. 
Mitchell, W. E. Hegelmaier, Ray Clevenger, T. 





R. 
T. Johnson. Second row: E. 8. 
J, Byrnes, S. A. Niles. 





Program 


Outlined 


Virginia Association Moves to Protect Dealer Profits, 


Stop Unfair 


RICHMOND, Va.—The Automo- 
tive Trade Assn. of Virginia has 
adopted a program for 1947 which 
includes the following activities: 


Organization of influence to 
protect dealers against unfavor- 
able legislation; organized oppo- 
sition against any increase in any 
form of dealer taxes or increase 
in any form of taxation on motor 
vehicles; negotiations with man- 
ufacturers for increased handling 
charges; cooperative plan for re- 
duction in fire, theft and work- 
men’s compensation insurance 
rates for auto dealers. 

Cooperative plan for increase in 
benefits under nonoccupational 
group insurance; education pro- 


N. Y. Dealers Top 
1,900 Mark in 
Member Drive 


ALBANY.—C. D. Henderson, ex- 
ecutive vice-president, New York 
State Automobile Dealers, an- 
nounced Friday that membership 
in the association had topped the 
1,900 mark. 

The goal of 1,900 members by the 
first of the year was reached 
through an intensive 60-day mem- 
bership campaign now about half 
over. Thus far 250 new members 
have been added. The membership 
at the beginning of the campaign 
was 1,650 and the ultimate goal of 
the committee is 2,200 members. 
The drive has been under the di- 
rection of Lew Hooker of Hornell, 
chairman of the membership com- 
mittee. He has been assisted by 15 
district directors who have been in 
charge of the campaign in their 
areas, 

They, in turn, have divided their 
areas up with the county vice- 
presidents and directors of the 
state association so that every non- 
member eligible dealer has been 
called upon personally. District di- 
rectors Ralph Austin, George Smith, 
Walkdo Rhodes, George D. Gardner, 
Charles Neubig, William Herpich, 
Tim Managun, Fred Mason, James 
Stanton, Charles Oliver, A. Bigsbee, 
Dan O’Laughlin, Chester Brost, 
Henry Nortz and Dave Hagan have 
been active in their areas. 

When the association was reor- 
ganized in 1942 there were only 285 
active members. An outstanding 
job has been done in those areas 
where the campaign has already 
terminated resulting in 100 percent 
membership for Chautauqua, Cort- 
land, Genesee, Wyoming and Yates 
counties. 





Legislation 


gram to promote better automobile 
dealer merchandising; organized 
effort to secure for dealers an ade- 
quate return for inspecting safety 
factors in motor vehicles and elim- 
ination of abuses under State Mo- 
tor Vehicle Inspection Law; devel- 
opment of a campaign to prevent 
the return of wild trading and 
overallowances on tradeins when 
competitive conditions become nor- 
mal. 

Opposition against any or all un- 
fair labor practices or the creation 
or growth of any labor movement 
which does not recognize and pro- 
tect the best interests of both em- 
ployer and employe, and organized 
protection against any infringe- 
ment of a dealer’s legitimate profit. 

The association’s weekly News 
Letter will be continued during 
1947 and, once each month, each 
member dealer will receive a report 
of the number of each new car, of 
each make sold, in each county of 
the state, compiled from title rec- 
ord of the Division of Motor Ve- 
hicles. 

Every six months, and at the 
end of each year, these monthly 
reports will be compiled and pub- 
lished as a summary of the total 
six and 12 months’ new car sales 
in the state. 

The association is retaining the 
services of three specialized attor- 
neys for consultation on any sub- 
ject pertaining to dealer problems 
and members are invited to refer 
to them for advisement. 





ell, the Court of Appeals opinion 
unanimously upheld the right of 
the state insurance commissioner 
to grant, revoke and refuse li- 
censes to sell insurance in the 
state. It read in part as follows: 

“The petitioner, R. Fred Odle, 
along with 103 other automobile 
salesmen, filed an application for 
a license as an insurance agent 
for an insurance company known 
as Motors Insurance Corp. and re- 
ferred to as M.1.C. This applica- 
tion along with the others was 
filed on March 3, 1945. ... The 
commissioner filed his opinion on 
Nov. 10, 1945, in which he denied 
the application for a license filed 
by petitioners and set out fully his 
reasons therefore. . . . 

“In the Tennessee Insurance 
Act of 1895 may be found such 
expressions as that no foreign 
insurance company shall be ad- 
mitted and authorized to do busi- 
ness in this state until ‘it shall 
Satisfy the insurance commis- 
sioner’ of certain facts and that 
such authority may be revoked 
‘whenever in the opinion of the 
insurance commissioner’ certain 
conditions exist, and other lan- 
guage indicating that it was the 
intention of the legislature to 
vest a certain amount of discre- 
tion in the person occupying the 
position of insurance commis- 
sioner... . 

“Thus it is seen that the ques- 
tion for our determination is 
whether or not the commissioner 
acted arbitrarily, fraudulently or 
unlawfully in refusing to grant a 
license to the petitioner. 

“The petition does not charge 
that the commissioner acted arbi- 
trarily, unreasonably or in abuse 
of his discretion, but alleges that 
petitioner is aggrieved by the ac- 
tion of the defendant in denying 
his application for a license and 
that he is entitled, under the in- 
surance laws, to have such license 
issued to him. 

“We have carefully examined 
the entire record and the exhib- 
its, in connection with the find- 
ings of the commissioner, and it 
would unnecessarily lengthen this 
opinion to discuss the reasons 
why the commissioner reached 
the conclusions set forth. It is 
sufficient to say that the con- 
clusions of the commissioner are 
justified by the evidence and the 
rules and regulations and sta- 
tutes, and we are unable to say 
that there is anything illegal or 
unreasonable in his denial of a 
license to the petitioner or that 
he has abused the discretion 
vested in him by law in so do- 
ing. He arrived at the conclusions 
to deny the license after a due 
investigation and a full hearing 
and in the proper performance 
of the duties devolving upon him 
and in the proper exercise of the 
discretion vested in him as com- 
missioner of insurance of the 
state. 

“The judgment of the Circuit 
Court of Davidson County is re- 
versed and the application of the 
petitioner for the issuance of a 
license is denied.” 





cars would be shipped out of U. 


dealer levels. . . 
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Wembhoff 


heart condition. . 








On the House . . . 


Pressure is being put on to lift export controls from used cars, but 
government officials are resisting on the theory that too many used 


with a resultant vehicle shortage and boost in used 
car prices in this country. ... Also some pressure 
for end of new-truck export controls; government 
officials feel U. S. would lose needed trucks via 
. Anyway, the export controls are 
due to expire March 31 unless someone wants to 
extend them... . 
Nine auto dealers are 
Carolina’s new state legislature: Wade Barber, 
Charles L. Jenkins, 
» Rankin and John 8S. Watkins, 

| Homer Avant, U. B. Blalock, John O. Gunn and 
J. P. Wallace, representatives. . . 
association is seeking 60 NADA members, North 
Carolina 185 before Feb. 1... . Paul Graves (DADA) in hospital; 


Bob White, chairman of Ohio’s NADA convention committee, is 
sending dealers special literature urging them to attend forthcoming 
meeting. .. . Apparently Harvey Firestone jr. is head of Firestone 
Tire in fact as well as title; J. W. Thomas, former board chairman, 
now is only a director and carries no official title. 


S. to get fantastic prices abroad 
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WE STAND FOR: 
1 1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 1 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 1 3. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the pre- 
cepts of independence and the rewards of applied 


AUTOMOTIVE 





NEWS 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 








Our Greeting to Dealers: 
Don’t Coast in ’47 


Spey year of 1947 begins with car prices high and likely 

to go higher, but with the market strong nonetheless. 

Just how it will end cannot be said with certainty, but 

all the signs indicate that if the individual dealer is to end 

the year in as strong a position as he now holds he will 

have to be a much more efficient dealer then than he is now. 
* * * 


There is no better time than now to take stock of last 
year’s operations and to try to project the future. 

Many dealers take the view that the present market 
will hold strong until late summer or fall, when new 
models will bring style buyers into the market to bolster 
it until manufacturers have an opportunity to reduce 
prices through more efficient production. 

That is one approach, and while it may work out that way, 
if is an approach in which the dealer lets the manufacturer 
do most of his planning and thinking for him. 

Another approach is for the dealer to take every possible 
step to see that he stands on his own feet as the strongest 
and fairest merchandiser of automobiles and related prod- 
ucts and services in his community. 

Whatever the dealer is going to need in the months ahead 
to bolster his position must have a strong foundation now. 

The cornerstone of the dealer’s position as an independent 
merchant is, of course, his service operation. Whatever the 
dealer can do to strengthen that operation should be done. 

* * % 


One very important feeder of that operation is the dealer’s 
hold on financing and insurance. If the dealer places the 
- insurance, he has much more assurance that any service 
work that results will come back to him. The dealer can 
beat the bank-agent plan of financing and insurance by 
doing a merchandising job. But if he isn’t busy on that 
now, he’d better get moving. 

Then there is tire merchandising, parts and acces- 
sories, advertising, direct mail, consumer followups and 
general goodwill which will be necessary in the days of 
the buyer’s market. 

In the broad sense, there are decisions to be made on re- 
serves, on general policies and on buildings and expansions. 

The dealer should decide what he wants to be in 1948, 
and then shoot at that target. 

The days of coasting are almost over. 


FOR MANY YEARS it has been 
our custom to drive the approxi- 
mate 1,400 miles from our home in 
Detroit to our cottage in Florida 
This year after the long bout with 
our “California” 
WE ARE colds” we decided 
A TRAVELING to forego at least 
NATION part of the holi- 
day festivities 
(which normally tax the stamina of 
a heavyweight pugilist) and so 
headed south the Sunday before 
Christmas. Our carryall was a shiny 
new Pontiac station wagon with less 
than 600 miles on the speedometer 
when we left. The load piled high in 
the baggage compartment and the 
second seat could not have weighed 
less than a ton. Having loaded and 
then unloaded it on arrival, I feel 
that my estimate is, if anything, 
conservative. Having been warned 
over the years that “most station 
wagons rode like trucks,” we were 
amazed to find ourselves less 
fatigued each evening, after four 
or five hundred miles of driving, 
than we had ever been in any car 
we have ever driven down here. To 
Harry Klingler and his engineers 
at Pontiac, my orchids for a real 
job. Never again will I wonder why 
the percentage of station wagons 
sold each year has increased so 
amazingly. It is a practical family 
car with utilitarian possibilities far 
beyond standard closed cars and, 
now that they are as comfortable 
to drive and ride in, I look for 
some percentage gains on these 
models in all lines, which may sur- 
prise you. 
* ok ok 
OF COURSE when one drives con- 
sistently for four or five days (as 
only a few of my good friends who 
build cars ever seem to find time 
for), you have plenty of time to 
form some rather definite opinions 
regarding the problems of long- 
distance touring. One thing is cer- 
tain, there are at least a hundred 
ears on the highways enjoying 
long-distance transportation today, 
for every one that could gamble on 
getting there and back with only 
an “A Card” sticker on his wind- 
shield during the war years. Prob- 
ably our experience was tempered 
considerably by the fact that we 
were in the midst of the holiday 
season, but in a day’s driving one 
passed cars bearing license tags 
from every state in the Union and 
half of the provinces in Canada. 
We had no doubt but what our ex- 
perience would have been the same 
had we been headed North, East 
or West instead of South. Yet, with 
all the travel by automobile this 
year, newspapers reported the rail- 
ways, airlines and buses packed to 
capacity. We are a traveling na- 
tion, we Americans! Undoubtedly 
that is one of the things which 
keeps us a great united people, un- 
derstanding each other’s problems 
and sharing our blessings. 
* ok + 


IN OTHER, YEARS I have had 
something to say in this column 
about the American Automobile 
Assn. and the reasons I have al- 
ways felt it failed in its responsi- 
bility to the tens of thousands of 
automobile owners who comprise 
its membership. Last year I sug- 
gested that all of the AAA signs 
be removed from hotels, tourist 
houses and courts until they could 
be reinspected and, if found worthy, 
re-recommended. The then newly 
elected president, H. J. Brunnier, 
of San Francisco, replied to my 
suggestion in fine spirit and prom- 
ised that something along this line 
was already contemplated and 
about to be accomplished. I hope 
it has been done. Some hotelmen, 
more aggressive than others, have 
already improved their properties 
which were sadly neglected during 
the war years. They should be re- 
warded for their effort to improve 
their service to the traveling pub- 
lic, by proper recognition from the 
38 As. Shiftless proprietors, with 
the public-be-damned attitude, 
should lose their AAA recommen- 
dation forthwith and be forced to 
earn its renewal. There is a great 
service to be rendered its member- 
ship by AAA and its associated 
automobile clubs. They are the 
recipients of vast sums of money 
from their membership, every dol- 





lar of which should be invested in 
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WON'T HAVE TIME 
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letters but you may sign your name 





‘Design Plagiarism? ..... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 


, 


with the assurance that it will not be 


used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 








Teardrop Car 

On page 2 of the Dec. 23 issue 
of AvuTomoTive News there appears 
a picture of a teardrop car de- 
scribed as new and the caption im- 
plies that a Marshall Long is the 
designer-inventor. 

This is the identical car which 
I designed for the Arrowhead 
Springs Water Co. of Los Angeles 
in 1986—TEN YEARS AGO. It was 
built by the Advance Auto Body 
Works of this city under my su- 
pervision. The car has had several 
owners during the past decade and 
has been driven many thousands 
of miles. The basic chassis, though 
much revised, is a 1932 Ford V-8. 

The present owner deserves no 
credit whatsoever for this car and 
is apparently resorting to design 
plagiarism. 

To speak for myself, I have been 
a designer of automobiles since 
1920, and a member of the SAE 
since 1926. 

Enclosed is a folder of the car 
in question. For proof of my state- 
ments I refer you to the follow- 
ing publications containing news 
items about the car when new. 
Motor World Wholesale Nov., 1936, 
p. 55. Modern Mechanix, 12-36, p. 
57. Motor, 12-36, p. 42. Auto Trade 
Journal, 12-36. Popular Mechanics, 
Jan., 37, p. 95. Motor Age, Nov., 36. 
Radco Automotive Review, 12-36. 
Automotive Industries, 12-36. And 
in the Plexiglas advertisement in 


the Automotive Daily News of Jan. 
8, 1938. 

I do not care what you do about 
this matter but these are the facts. 
—W. Everett Mitier, 5415 El Ve- 
rano Ave., Los Angeles. 

Epitor’s Note: Will Mr. Long 
please step forward? 


In Agreement 


NADA President Mallon’s counsel 
to dealers in Automotive News 
(Dec. 30) was sound and welcome 
in my opinion. I find fellow dealers 
in agreement with me. 

We also agree on another point— 
that this is no time to forget the 
value of well-operated service de- 
partments. The end of controls, the 
gaining time away from the end 
of the war and increasing produc- 
tion might lull some dealers into 
disregard of what service income 
really means. 

The best reminder I know of is 
how it carried us through the war 
and can be the introduction to new 
car buyers who will increase the 
service volume proportionately. I 
don’t know of a better deal.—P.J.L. 





Coming Events 


JANUARY 
Jan. 6-10—Detroit (Book-Cadillac). SAE 
annual session. ~ 
Jan. 13-14— Memphis (Hotel Peabody). 
Sixth annual meeting of Truck-Trailer 








improving their service. The “tour- 
ing clubs” of England and the Con- 
tinent before the war had facili- 
ties for service which, in my hum- 
ble opinion, have never been dupli- 
cated in the United States. There 
may be good and sufficient reasons 
why this is true and, if so, I would 
be glad to publish them here.— 


'GMS. 


Manufacturers Assn. 


FEBRUARY 
Feb. 17-18—Atlantic City. Annual conven- 
tion of National Automobile Dealers 
Assn. 
Feb. 26-March 2—Houston, Tex. Southwest 
Automotive Show (parts and equipment). 


MARCH 


March 19-20—Des Moines (Fort Des Moines 
Hotel). Annual convention Iowa Auto- 
mobile Dealers Assn. 
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I’m always on the move. Up and down, 1,170 
times a minute when you’re driving 50 miles 
an hour. Yet I must always fit properly, move 
smoothly between the guides. That’s one rea- 
son I have an extra hard valve stem, ground 
down to an accuracy of .001 of an inch. 





See my big foot? All Genuine Ford Valves are 
made with a stem end over three times as large 
as the stem cross-section. This gives a larger 
contact area with the push rod and reduces 
wear. One more reason I stay on the job longer. 





OR 
Why It Pays to Use 


GENUINE 
Ford Parts 











Don’t think I do this job all alone. I get a lot 
of help from my pals—camshaft, push rod, 
valve spring, guides, and retainers. We are all 
precision-fitted to work together as a unit. So 
there’s no need for periodic valve adjustments. 


Take a good look, folks! I’m a Genuine Ford 
Valve and you’ve never seen a better one. I’m 
made right to fit right, work right, and last 
longer. Think I’m boasting? Not me—it’s a 
fact. Let me tell you why. 





Everything about me is made for greatest 
resistance to corrosion, warping, and burning. 
Trust me not to get burned up, no matter 
how tough the job. And when I do give out— 
usually from old age or not being treated right 
—I’ve got a lot of identical twins that can carry 
on for me so you’d never know the difference. 


You'll always hnow me when you dee me 


i a ak tae, —I'm marked “Jord.” That's your proof that I’m all I say I am—a Genuine 
Te un ntieailom chia fon de 0 Ford Valve. An important member of that big Genuine Ford Parts family that are 
hot in there. I’ve got to be hard-headed to made right, fit right, work right, and last longer. 


stand up and take it. So Ford engineers make 
me out of high nickel alloy steels—as tough 


as they come. 
FORD MOtTOR CcCOoOMPAN Y 
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Dealer Business Counsel 


Have You Made Adequate Provision 
For Parts Obsolescence? 


By J. PB. Van Tassel 
 paeteve a recent study that this 
writer made of 2,500 dealer re- 
ports, not over 3 percent of the 
total showed any provision for a 
. reserve for parts 
obsolescence. Yet 
the annual parts 
inventory turn- 
over, as shown on 
many of these re- 
ports, was far 
below a normal 
inventory turn of 
four times per 
year. Probably 
the reason for 
this lack of ob- 
solescence re- 
serve is due to the opinion of many 
dealers and parts managers that 
this reserve is unnecessary at this 
time because of the abnormal de- 
mand of recent years for replace- 
ment parts for all makes and mod- 
els of cars, together with the short- 
age of supply of these parts. Then, 
too, it could be that everybody in 
the place has been so busy and 
short of help that they have not 
had the time to properly evaluate 
the parts and accessories inven- 
tories. 
Also based on the replacement 
parts sales experience for the 
past four years, there has been 
little or no actual obsolescence 
on the stocks of parts and ac- 
cessories, because of the shortage 
of supply compared with the 
great demand. However, any 
time from now on there could 
be a sharp decline in the de- 
mand for some of this old iron, 
and the dealers who have not 
made proper provision for an 
obsolescence reserve may be 
forced to do some heavy writing 
off at one time, which could cut 
deeply into profits they thought 
they had made in their stock- 
room department in the past. 
The best way to determine a re- 
quired reserve for parts obso- 
lescence is to carefully analyze the 
movement of every part in stock 
over a period of at least the last 
year or two. Most every dealer has 
a parts inventory and sales con- 
trol system, which includes an in- 
ventory record card showing a full 
description of the movement of 
every part. It is from these cards 
this analysis should be made. 
* om * 


You’ll Be Surprised 


After Checkup 

AKE a detailed record from 

these inventory control cards 
of every part you now have in 
stock and have not had a sale for 
prior to or during the year of 
1946. Pull these cards from the 
active file and put them in a sep- 
arate section and label them “Ob- 
solete Parts.” Then pull these spe- 
cific pieces from the actual bins 
and transfer them to a separate 
section and mark this section “Ob- 
solete Parts.” When you have com- 
pleted this transfer of obsolete 
eards and parts from the active 
files and bins, you should price 
each obsolete part on an actual 


800,000 
Elks are the 
Buyingest 
People 

On 

Earth! 














cost basis or on a basis of what- 
ever price you are carrying them 
on your books. The total of these 
obsolete parts at actual cost or 
book value should represent the 
total amount equivalent to an ade- 
quate reserve. 

In many cases you will find 
parts that have not moved for 
maybe a year or two, but from 
your demand experience you 
know that you will have a sale 
for them at list price sooner or 
later. These parts should not be 
classified as obsolete parts and 
should not be included in your 
reserve for obsolescence. Only 
parts that your demand record 
would indicate are not saleable 
merchandise should be included 
in this reserve. 

It might be well to discuss the 
handling of the charge-off and the 
setting up of this reserve from 
an accounting and tax standpoint 
with your public accountant or in- 
come tax consultant, but the usual 
procedure is to credit your reserve 





account for parts obsolescence 
with the total amount of obsolete 
parts and charge your current 
years profit and loss account with 
the off-setting charge, so as not 
to distort your operation ratios in 
your stockroom department in any 
one month or cumulative period 
in the year. However, I think this 
obsolescence loss should be shown 
separately as a deduction from the 
net operating profit in your stock- 
room department, especially when 
discussing with your stockroom 
manager the amount of profit his 
department has made. 

* * * 
Make Provisions Now 


For These Losses 


frre these obsolete parts are 
disposed of by sale or junk, 
any revenues derived therefrom 
should be credited to other addi- 
tions or other miscellaneous in- 
come and shown in the financial 
income section of your financial 
statements. And the obsolete parts 
inventory should be relieved of the 
specific parts disposed of by jour- 
nal entry, crediting obsolete parts 
inventory and debiting the account 
for obsolete parts reserve with the 
original amount as set up for the 
obsolete parts. 

When new cars and trucks be- 





come sufficiently plentiful to re- 
place many of the old vehicles 
that are now in the hands of 
owners, it is quite possible that 
the demand for some of this old 
iron will drop off fast, and deal- 
ers who have not made proper 
provision for obsolete parts and 
accessories will stand to take 
quite a drop in their profits at 
one time. It is a much sounder 
policy to make provisions for 
these anticipated losses as you 
go along, rather than to be 
eaught short when the decline in 
demand is first noticed, prob- 
ably when you have a lot of un- 
saleable bits and pieces in stock 
than run into the thousands of 
dollars. 

Also from a business manage- 
ment and income tax standpoint, 
it is much better to make reserve 
provisions month by month than 
it is to wait until the end of the 
year and charge them off to your 
profit and loss account in one lump 
sum. 





Capital Alterations 
Capital Motor Car Co., Colum- 
bus, O., 665 W. Goodale St., has 
been authorized to make altera- 
tions to its garage at a cost of 
$3,000. 





Bill to Require 
Liens on Titles 


Pushed in Mich. 


DETROIT.—A bill to require 
that a lien or mortgage on a car 
must be shown on the title to be 
valid has been drawn up for pres- 
entation to the next Michigan leg- 
islature by the Michigan Used Car 
Dealers Assn., Warren McClure, 
president, revealed last week. 

Meanwhile, it was announced 
that Louis Cohen has resigned as 
secretary of the association, al- 
though he remains as legal counsel. 

Cohen has returned to his law 
practice, specializing in handling 
legal matters for dealers. How- 
ever, the National Used Car Deal- 
ers Assn. has asked Cohen to be 
available to aid in setting up or- 
ganizations in other cities. 

McClure said that the proposed 
bill would protect dealers as well 
as the public, and that protection 
should be afforded due to the mo- 
bility of the auto. 

The present law provides that a 
lien may be recorded on the title 
but not that it must be. Filing with 
the county is sufficient. 





Which weekly magazine is best 


Here are some of the questions that we believe are important to ask in choosing 


which of the 3 mass weekly magazines should carry the most advertising about 


your cars: 
Which reaches the most people with the money to buy cars? 
Which of the Big-3 weeklies has the largest circulation? 
Which of these magazines has the most readers ? 

Which is read by more people who own cars? 


Here ure the answers to these important questions: 





LIFE reaches 5,911,000 more people in the top 40% income group 
than the next biggest magazine. Readers in top 40% income 
group**: Collier's, 6,322,000; LIFE, 13,531,000; Post, 7,620,000. 
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Williams Named 
To Ford Post 


CHICAGO.—R. F. Williams, who 
recently returned to the Ford Mo- 
tor Co. after serving four years 
in the Navy, has 
been appointed 
assistant regional 
manager in 
charge of Lin- 
coln-Mercury for 
the Midwest re- 
gion with head- 
quarters here. 

Williams, who 
has assumed his 
new duties, orig- 
inally joined 
Ford as Chicago 
zone manager in 1937. In 1939 he 
was transferred to the Louisville 
branch as business management 
supervisor, a position he held un- 
til September, 1941, when he left 
the company to become associated 
with the British Purchasing Com- 
mission as technical supply officer 
in Washington, D. C. 





R. F. Williams 


L. E. Sweet has been named serv- 
ice manager of French Pontiac 
Co., 2120 Canal St., New Orleans. 











THE NEW HOME of Stenstrom Buick Co., newly appointed Buick dealer at San 
Rafael, Calif., headed by 8S. A. Stenstrom, formerly of Spokane. The ultra modern 
L-shaped building has 9,000 square feet of floor space, of which more than 80 percent 
is devoted to Buick service facilities. A spacious paved driveway in front and to the 
rear of the building permits easy access to the showroom and service department and 


provides liberal parking space. 





Goodyear Modernizes 


Plant at Jackson 

AKRON.—A _ $1,850,000 moderni- 
zation and expansion program, de- 
signed to assure continuous ca- 
pacity operation of all tire produc- 
tion machinery is underway at the 
Jackson (Mich.) plant of Goodyear 
Tire & Rubber, plant manager E. 
T. Ruffner announced last week. 


Principal phase of the overall im- 
provement plan is an addition to 





the plant’s milling and compound- 
ing division to provide a steady 
flow of rubber stock for tire and 
tube building. The program, sched- 
uled for completion in the spring 
of 1947, culminates a highly sys- 
tematized reconversion plan that 
began in 1944 with installation of 
facilities to increase tire and tube 
production 28 percent over the pre- 
war level. 





Others are profiting from AN Want 
Ads, why not you? See inside backcover 








Distribution Warning 


Management Group Told Marketing Setup 
Is Outmoded by Economic Changes 


NEW YORK. — Distribution dis- 
locations resulting from  unpre- 
dicted economic upsets have caused 
a majority of companies in almost 
all industries to revise drastically 
marketing programs developed in 
the past 12 months, leaving many 
no more prepared for the impend- 
ing buyers’ market return than a 
year ago, according to the con- 
sensus of marketing and sales ex- 
ecutives in hundreds of representa- 
tive companies surveyed by the 
American Management Assn. 

In announcing the findings of 
the survey, which was conducted 
in connection with the association’s 
marking conference to be held here 
Jan. 9-10, Alvin E. Dodd, president 
of the AMA, characterized the dis- 
tribution upset as equally serious 
as the failure of the nation to 
meet its production goals in re- 
cent months. 

He said the companies surveyed 
were reluctant to predict how long 
it would take to achieve normal 





for advertising your cars? 


More people buy LIFE every week! 

LIFE is ahead of the next biggest magazine by 1!'%4 million 
copies! Circulations* of the three leading weeklies now are: 
Collier's, 2,700,000; LIFE, 5,200,000; Post, 3,700,000. 





More people who own cars 


22,550,000; Post, 12,700,000, 


read LIFE! 


LIFE’s tremendous local impact is concentrated in America’s 
greatest new-car market, the families who already own cars. 
Weekly audiences in car-owning families** are: Collier's, 
7,970,000; LIFE, 16,370,000; Post, 9.200.000, 





More people read LIFE every week! 


In 10 short years LIFE has become America’s favorite weekly 
magazine, ahead of the next most popular weekly by 9,850,000 
readers, Total audiences** are: Collier's, 10,900,000; LIFE, 





More than 22¥e million readers every week, 
largest weekly magazine audience in history. 


*Current basic or guaranteed circulation. 


**Data from Report #8 LIFE’s Continuing 
Study c’ Magazine Audiences. 


distribution but that the consensus 
seemed to be “from many months 
to a year or possibly two years in 
some of the heavy industries.” 

“Well-laid plans of a year ago 
for revitalizing the sales organ- 
ization, increasing the efficiency 
of distribution to peacetime lev- 
els have been unceremoniously 
dumped in the wastebasket by 
almost all companies,” Dodd said. 

“Many an executive who months 
ago was confident in the knowledge 
that his company was prepared for 
volume production and volume 
sales is today not so sure. 

“A year ago the outlook was for 
a fairly rapid and smooth return 
to competition accompanied by 
tightened sales organization and 
sharpened sales effort. Unfortu- 
nately, things have not worked out 
so simply. It is indeed a rare com- 
pany that now believes itself well 
armed with facts for organizational 
provision for whatever the ensuing 
months will bring, with plans and 
policies that guarantee successful 
operation.” 

Attributing this uncertainty to 
economic and social adjustments, 
occasioned by the movement 
toward normal marketing condi- 
tions, that brought about unfore- 
seen difficulties, Dodd named spe- 
cifically inventories out of balance, 
shortages that have held up pro- 
duction, wage increases and ma- 
terial costs which have raised the 
break-even point in many indus- 
tries, strikes which have snarled 
supply and distribution and re- 
duced purchasing power in some 
quarters and consumers’ attitudes 
which he said were reported to 
have stiffened considerably on 
prices and quality. 

The survey found manufactur- 
ers, wholesalers, distributors, re- 
tailers and operators at each level 
of distribution most uncertain 
about pricing policies and general 
economic conditions on which 
prices must be based. According 
to the survey, they are sensitive 
to the pressure of rising material 
and handling costs pushing them 
toward higher prices, but they also 
realize that prices too high tend 
to narrow existing markets. 

Although some companies be- 
lieve they have determined the 
point between prices too low for 
profit and prices too high for 
volume sales, most companies are 
still “proceeding cautiously,” the 
survey indicated. 

Distributor - manufacturer rela- 
tions, disrupted to a great extent 
by the upheavals of the last five 
years, were named as a particular 
point of difficulty. Unable always 
to provide sufficient goods to per- 
mit the distributor a normal vol- 
ume or to make plans far enough 
ahead to permit stability, manu- 
facturers are having difficulty in 
building and maintaining distrib- 
utor organizations, it was noted. 

In addition, new patterns in dis- 
tribution, evidenced to the con- 

sumer by such new departures as 
self-service sales of products like 
radio tubes, availability of insur- 
ance through retail outlets and 
household appliances at filling sta- 
tions, brought about by an appar- 
ent shift in markets and interest in 
products, have involved time-con- 
suming overhaul of distribution 
methods. 

Advertising and _ production 
costs, estimated variously as hav- 
ing risen between 25 and 45 per- 
cent since 1940, is another matter 
of concern, according to the sur- 
vey. 

While some companies believe 
their advertising expenditures now 
bring them more value per dollar, 
the survey found, other companies 
are uncertain that the increased 
appropriations necessary to main- 
taining the same relative place 
among the nation’s advertisers can 
be justified when advertising ex- 
penditures are considered in terms 
of the percentage of overall ex- 
penditure. 

Wohlgemuth Retires 

Ed Wohlgemuth, Mellen, Wis., 
Ford dealer, sold his salesroom and 
garage to Louis Norell of Minne- 
apolis and Ernest Wohligemuth and 





will retire after being in the auto 
business for 23 years. 
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"47 Output Off to Slow Start... 





U.S. Plants Hit Low 
Of 49,827 for Week 


(Continued from Page 1) 


put increases are due to take place. 

By February most plants will 
be in production on “facelifted” 
1947 models. For example, all GM 
divisions will be closed at one 
time or another this month for 
inventory taking and model 
changing, except Cadillac which 
has already completed both op- 
erations. 

Pontiac, Oldsmobile and Buick 
finished their 1946 schedules early 


* last week and, according to reliable 


report, Chevrolet should run its 
last 1946 model off the line within 
another 10 days. 

Hudson and Nash already are in 
production on 1947 models, although 
Nash was forced to suspend out- 
put entirely last week due to a 
shortage of steel at its body plant 
in Milwaukee. Nash is scheduled 
to resume production again today 
(Jan. 6). 

Packard remained closed last 
week, while most of the other 
plants in the Detroit area found 
out that because absenteeism was 
substantially above normal, it 
was hardly worthwhile to have 
opened the gates. 

General Motors last month 
turned out an estimated 132,704 
passenger cars, for GM’s_ best 
monthly effort during 1946. Chev- 
rolet accounted for 65,116 cars dur- 
ing the month to end the year 
leading Ford by more than 14,000 
units in the passenger car field. 

Chevrolet was also the indus- 
try’s largest truck producer, 
building 270,137 in 1946, accord- 
ing to final Automotive News 
figures. 

The Ford Motor Co. turned out 
a total of 45,979 passenger cars in 
December. For the entire year, 
Ford accounted for a total of 457,- 
368 cars in the U. S., of which 372,- 
917 were Fords, second highest in 
the total industry car output total. 

Also, Ford built 198,767 trucks 


’ during 1946. 


Chrysler’s December output is 
estimated at 44,706 passenger 
cars in the U. S. Total passenger 
car output of all Chrysler di- 
visions for 1946 is estimated at 
531,771. When, or if, Chrysler di- 


visions will change to 1947 mod- 

els is still in doubt. 

Closed all last week, Hudson 
ended December with an actual 
total of 6,943 passenger cars which 
brought the 1946 total to 91,215. 

Reporting that conditions will be 
favorable for marked output in- 
creases in 1947, K-F officials re- 
ported that a total of 11,754 Kaisers 
and Frazers were built in that com- 
pany’s maiden year. 

Also closed last week, Nash re- 
vealed its final figures for 1946 
Nash were 98,769 passenger cars. 

Packard’s 1946, passenger car 
output is an actual 41,706. 

An actual count shows that 
Willys-Overland turned out 71,455 
jeeps and 6,533 station wagons for 
the year. 

At Studebaker, 1946 car and truck 
totals were reported as 77,567 and 
43,196 respectively. 

Among the truck makers, Inter- 
national easily took fourth place 
behind Chevrolet, Ford and Dodge. 
During 1946, International built 
113,676 trucks. 

oa 


* 


Steel Output Zooms Up 


After Holiday Drop 

NEW YORK.—The operating 
rate of steel companies having 94 
percent of the steel capacity of 
the industry was 87.7 percent of 
capacity for the week ending Jan. 
4, compared with 72.8 percent one 
week ago, 60.2 percent one month 
ago and 83.8 percent one year ago, 


American Iron and Steel Institute 
said. 

This operating rate is equivalent 
to 1,545,600 tons of steel ingots and 
castings, compared to 1,283,000 tons 
one week ago, 1,061,000 tons one 
month ago, and 1,476,300 tons one 
year ago. 


Obituaries 


Randall, Pioneer Dealer, 


Dies in Ft. Wayne 

FORT WAYNE.—Alfred L. Ran- 
dall, president, Randall Investment 
Co. and the first automobile dealer 
in Fort Wayne, died here Dec. 25. 
His first car in Fort Wayne was 
a steamer, the Mobile. Later he 
introduced the first Ford and the 
first Cadillac to Fort Wayne. 


He was a former president and 
honorary life member of the Fort 
Wayne Auto Trades Assn. 

ca +* * 


Orville M. Donaldson 
TOLEDO. — Orville Merwyn Donaldson, 
63, associated with Electric Auto-Lite for 
25 years and sales representative of the 
wire electrical engineering division, Port 
Huron, Mich., died at his home here after 
an illness of two months. 
* * * 


S. Edward Levandoski 
JAMESTOWN, N. Y.—S. Edward Levan- 
doski, 62, formerly vice-president of Peter- 
son-Ganey Motors here, died at his home. 
A son and two daughters survive. 
* * * 


Stephen G. Cass 
PORTLAND, Ore.—Stephen Greene Cass, 
62, widely known automobile dealer and 
for many years associated with Tyson 
Oldsmobile Co., Seattle, died recently at 
his home. He retired six years ago. 
* * * 
J. Bert Lieux 
NEW ROADS, La.—J. Bert Lieux, pres- 
ident of a local automobile dealership, died 
Dec. 24 in a New Orleans infirmary, fol- 
lowing a long illness. 
* ok * 


Jones Deadwyler 
BIRMINGHAM, Ala.—Jones Deadwyler, 





56, prominent automobile dealer, died Dec. 
24 of a cerebral hemorrhage. 











News in Brief 








Woolson Retires at Chrysler 
DETROIT.—Fred M. Zeder, vice-president in charge of engineering, 
Chrysler, Friday announced the retirement of Harry T. Woolson, execu- 
tive engineer of the company, president of the Chrysler Institute of 
Engineering and vice-president of the Marine division. 
Woolson is principally responsible for the design of the war-built 
Chrysler tank engines and was honored with two awards from the 


Army Ordnance Department. 


Woolson was national president of the Society of Automotive Engi- 
neers in 1937, and is now a life member of that society and also of the 
American Society of Mechanical Engineers. 
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Auto-Lite’s Credit 


TOLEDO. Royce G. Martin, 
president of Electric Auto Lite Co., 
revealed last week that his com- 
pany had obtained $25,000,000 worth 
of credit which will be used for 
increased working capital and fur- 
ther postwar expansion. 

* * * 


Labor Courts Proposed 


WASHINGTON.—Charging both 
labor and industry with waging 
private war to the ill-effect of pub- 
lic welfare, Senator Homer Fer- 
guson, Michigan Republican, said 
last week that the only way to 
solve the present-day impasse is 
by compulsory arbitration. 

In an article written for the cur- 
rent issue of American Magazine, 
the senator stated that, in his opin- 
ion, “only by bringing labor and 
industry under the rule of public 
labor courts can we stop both 
strikes and industry lockouts.” 





Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 


Week 
Ended 
dan. 4, 

1947 


GENERAL MOTORS 14,636 
Buick we 96 
Chevrolet 
Oldsmobile 
Pontiac 

CHRYSLER 
DeSoto 
Dodge 
Plymouth 
Chrysler 

FORD 3,659 
Ford era dhendce tse 3,128 
Lincoln 90 
Mercury 441 

CROSLEY None 

HUDSON 734 

KAISER & FRAZER None 

SS None 

~ 3°.) - | re None 

STUDEBAKER 487 

WILLYS?: None 


Same 
Week 
1946 
None 
None 
None 
None 
None 
None 
3,118 
523 
1,484 
802 
309 


Total Cars, U. S.... 32,275 7,998 
*Revised. {Station wagons. 


Week 
Ended 
Dec. 28, 
1946* 
27,244 132,074 

4,462 23,665 

72 4,224 
14,657 65,116 
4,145 20,290 
3,308 18,779 
8,203 44,706 
969 5,431 
2,501 14,168 
3,627 18,243 
1,106 6,864 
5,170 45,979 
4,172 36,418 
216 1,845 
782 7,716 
281 1,487 
Closed 6,943 
736 4,334 
1,907 9,751 
Closed 3,835 
1,572 9,676 
310 2,151 


45,423 260,936 


Total 
Dec. 
1946* 


978 
221 
17,475 


COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 


Week 
Ended 
dan. 4, 
1947 
6,916 
2,467 
2,493 
2,187 
1,379 
.. 1,040 
. Closed 
REO Sigh awa Sense heehee 427 
I oe 3 bigs Siw: och wale RY Closed 
| ae eee 
FEDERAL 
MACK 
HUDSON 
MISCELLANEOUS 


CHEVROLET 
FORD 
eee ce 
INTERNATIONAL 
i” *) | Seer 
STUDEBAKER 
GMC 


Total Trucks, U. S. ..... 


5,756 18,998 


Jan.1 Jan. 1 


Total to 
Dec. dan. 5, 
1946* 1946* 
31,584 None 
19,487 2,719 
906 11,881 906 
1,086 12,636 1,086 
69 7,205 69 
127 5,319 127 
None 4,442 None 
118 1,925 118 
133 1,093 133 asia 
107 1,268 107 79 
87 87 
123 123 
None None 
281 281 


5,756 13,368 


Week 
Ended 
Dec. 28, 
1946* 


7,757 


Same 

Week 
1946 

None 
2,719 


to 

Jan. 4, 

1947* 
3,247 
‘2,467 
1,372 
1,103 
701 
527 
218 


‘114 
3,374 
161 





Total Cars, Trucks, U. S. 49,827 
Total Cars, Trucks. 


Canada ...... a 


13,754 64,421 361,440 13,754 30,838 


803 «2,127 Ss «117,879 803 §=1,628 





Grand Total, Cars and 
Trucks, U. S. and Canada 53,208 


14,557 66,548 379,319 14,557 32,466 


*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 





Ford Discontinues Plan 


Of Employe Investment 


DEARBORN. — The Ford em- 
ploye investment plan, which was 
inaugurated in 1920, will be dis- 
continued as of Jan. 31, H. L. 
Moekle, vice-president and director, 
announced last week. Interest on 
all accounts will. cease as of that 
date. The company requests that 
all Ford Investment Certificate 
Books be presented for payment in 
full. 

Acceptance by the company of 
additional deposits under the 
plan was discontinued in Septem- 
ber, 1941. The letter explains that 
“at that time it was deemed ad- 
visable for the reason that the 
trend of laws relating to corpo- 
rations raised a question as to 
whether or not the receipt of 
such deposits continued to be 





JOHN L. COLLYER, right, president of B. F. Goodrich, was recently awarded the 
Medal for Merit, highest honor conferred on civilians for meritorious service in wartime 
by Secretary of War Robert Patterson, while Mrs, Collyer looked on. The citation re- 
counted Collyer’s advocacy of establishing national facilities for making American 
rubber 18 months before Pearl Harbor and his early proposals to create stockpiles of 
natural rubber as a defense measure. Collyer served as Special Director of Rubber 
Programs for the government during one of the most critical periods of the tire and 
rubber shortage and since the conflict ended, has been an advisor to the state depart- 





ment in international negotiations on rubber. 


within the existing powers of the 
corporation.” 

“With additional deposits impos- 
sible,” Moekle said, “the company 
has decided it is not right for some 
employes to receive investment 
benefits when other employes are 
not able to participate.” 

Under the Ford plan, investment 
could be made only from wages or 
salary, with the amount not to ex- 
ceed one-fourth of the amount re- 
ceived each pay day. On each $50 
or more invested, the company 
agreed to pay interest at a fixed 
rate of 4% percent per year. The 
company has never failed to pay 
the fixed interest rate, and has de- 
clared additional special returns in 
15 out of the past 20 years. 

During the last 20 years, Ford 
has paid more than $20 million 
to participating employes in in- 
terest and special returns. 

On Aug. 31, the company owed 
$11,252,823 in principal to its em- 
ployes under the plan, a reduction 
of 38 percent from the 1941 year- 
end figure of $18,142,661. The num- 
ber of participating employes on 
Aug. 31 of this year was 8,667, about 
one-half of the number partici- 
pating in 1941 when additional de- 
posits were no longer accepted. 


St. Louis Dodge Dealers 


Elect Giomi, Weber 

ST. LOUIS.—Charles Giomi has 
been elected president of the St. 
Louis Dodge Dealers Assn. for the 
coming year. Sidney Weber was 
named vice-president and Earle 
Bitzer, secretary-treasurer. 





“Dealers Tell Me,’’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions, 
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Should the 


LABOR CRISIS 


he settled in 


OURT? 


WHY NOT LABOR COURTS? settle such disputes. How would Labor Courts function? 


Are Labor Courts the right serum with which to im- 
by U.S. Senator Homer Ferguson munize our industries against crippling interruptions of 

production? Would Labor Courts mean compulsory 
The 80th Congress is convening. Ninety-six U.S. sen- arbitration? In the current issue of The American 
ators and 435 U.S. representatives are charged with the Magazine, Senator Ferguson gives you the how and 
paramount problem of rescuing 142 million Americans the why. As a member of the Senate Judiciary Commit- 
from the danger of economic paralysis due to strikes in tee, and after 13 years on the bench, Senator Ferguson 
basic industries. And Senator Homer Ferguson will be speaks with authority. See whether you agree with his 
in there fighting for legislation to set up Labor Courts to plan in the February American Magazine. 





HOW TO COURT VOTERS 


When important people (like Senator Ferguson) have 
something important to say (like his plan for industrial 
peace) they turn to The American Magazine. 


For new legislation needs the voters’ support—and The 
American Magazine’s two and a half million families are 
the kind who vote and who influence votes. These 2,500,000 
families, men and women, are alert—alert to problems, 








alert to products. 


Dollar for dollar, page for page, no other magazine can 
match the multimillion circulation delivered by . . 





Soca 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y., PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN'S HOME COMPANION 
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Stage Is Set... 





Greatest Safety Drive 
Foreseen in 1947 


WASHINGTON.—Highway safety the strong emphas 
the placed on motor vehicle ep te 
selective enforcement, 
driver training and solution gr 
street par! 
problems in many states and cities 
where these matters formerly re- 
ceived negligible attention. 
The sessions of 44 state 


authorities foresee 


biggest 
safety drive in history during 1947 
as a result of the 1946 reduction 
in traffic fatalities, it was an- 
nounced here last week by spokes- 
men for the Automotive Safety 
Foundation 


Visible eutgrewth of the current regular 
intensification of safety efforts is legislatures in 1947 are expected 


congestion and 


is now being 


Traffic fatalities during 1946 have 


been reduced by more than 20 per- 
cent despite the fact that motor 
vehicle travel outstripped 

time high of 333 billion miles estab- 
lished in 1941. 


the all- 


Plans are now under way for an 





' ences to integrate and intensify 
state safety programs and 10 other 
states have scheduled conferences 


for early next year. 


Among the potent factors con- 
tributing to the impressive reduc- 
tion in traffic fatalities is the 
Police Traffic Safety Check spon- 
sored by the International Assn. 
of Chiefs of Police and the wide- 
ly-publicized Take It Easy cam- 
paign of the American Automo- 
bile Assn. 


The traffic safety check revealed 
that one out of every three motor 
vehicles on the.road was mechan- 


surpassed, 

1941, the 20 percent reduction in 
motor vehicle deaths represen 
a drop of the fatality rate from 
approximately 12 at the begin- 
ning of the year to less than 10. 

The trend indicated by this 
marked improvement recalls the 
prediction made by Paul G. Hoff- 
man, president of Studebaker, who 
said that with reasonable appli- 
cation of the action program and 
a reasonable widespread organiza- 
tion for traffic safety, the national 
rate per 100 million vehicle miles 
could be brought down from 12 to 
six within three years. 


that of 
its 





unprecedented mobilization of pub- 
lic support in federal, state, county 
and city agencies. Already 22 gov- | 
ernors have held followup confer- 


ically deficient. 


Even assuming that the 1946 
traffic volume only equalled, 





Munn, 





“Dealers Tell 
is an 
expression of d 


Me,"" by John O. 


forum for the 


‘open opinions. 





New Commercial Car Registrations, 47 States for Oct. 1946-41 
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Spectrum Spectacle 


47 Plates Present Wide Variety of Color; 
Thirteen States Include Aluminum 


WASHINGTON. — Forsaking the 
drab colors of the war years, the 
automobile license plates of many 
states will flash gay and exotic col- 
or combinations along the high- 
ways during 1947, American Auto- 
mobile Assn, reported last week. 

Among the more colorful com- 
binations reported by AAA in its 
annual roundup were: Arizona— 
toluidine red numerals on an alum- 
inum background; Florida—cream 
on dark green; Illinois—canary on 
green; Michigan—black, on maize; 
and New Jersey—blue on straw. 

Although the color combinations 


“Aluminum has gained much fa- 
vor among the color-choosers of 
the state motor vehicle departments 
and will be featured on the license 
plates of 13 states and two of the 
Canadian provinces,” the AAA re- 


ported. 
“Metal shortages continue to 
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plague many of the states, and half 
of them will issue only one plate 
for 1947. Six states are reusing 
their 1946 plates, either with a 
windshield sticker or license plate 
clip to indicate that registration 
fees have,been paid. 

Four states—Connecticut, Dela- 
ware, Rhode Island and Wiscon- 
sin — have adopted permanent- 
type plates which may be used 
year after year with only a small 
metal insert to be changed at the 
time of expiration.” 

The AAA noted that there is a 
wide lack in uniformity as to li- 
cense plate expiration dates. “Years 
ago, license plates in practically 
all states expired at the close of 
December,” the report said. “At the 
present time, - expiration dates 
range all the way around the cal- 
endar. 

“This fact, together with last- 
minute extensions of time granted 
by many states has complicated 
the enforcement problem and mo- 
tor clubs each year are called on 
frequently to provide last-minute 
information on expiration dates to 
prevent false arrests.” 





Aluminum Takes 
Second Place 
In Metal Usage 


PITTSBURGH. — Phenomenal 
wartime demand and the resulting 
postwar acceptance of aluminum 
have boosted it to a position as 
the second-ranking metal of peace- 
time industry, in terms of volume 
produced, according to George R. 
Gibbons, senior vice-president, Alu- 
minum Co. of America. Iron 
(steel) alone is produced in larger 
volume today. 

Also significant has been the 
marked shift of emphasis in de- 
mand for aluminum in 1946, with 
architectural and building applica- 


tions soaring upward to. replace }- 


transportation at the moment, as 
the field requiring the largest per- 
centage of this lightweight metal, 
he added. 

A mark of aluminum’s rapid 
growth to maturity in the peace- 
time family of metals is the fact 
that the nation’s economical ca- 
pacity for producing new alumi- 
num is at present four times as 
great as in the highest prewar 
year, and amounts to well over one 
billion pounds per year. 

During 1946, nearly all of the 
war-built, government-owned alu- 
minum plants capable of econom- 
ical peacetime operations were 
leased or sold to private industry. 
There are now three major pro- 
ducers serving the nation as 
sources of new aluminum metal. 
Each of these producers is inde- 
pendent, privately owned, and 
largely integrated. In addition, 
hundreds of manufacturers 
throughout the country became 
fabricators of aluminum products 
during and since the war, Gibbons 
asserted. 

A recent estimate by CPA indi- 
cated that 1946 production of new 
aluminum in the United States will 
total about 836 million pounds. 
While this is almost three times 
as much as was produced by the 
nation in 1938, it represents only 
about two-thirds of the rated an- 
nual capacity which is now ap- 
proaching full production. Basic 
aluminum prices were reduced 
about 25 percent during the war. 

Truck, trailer and bus manufac- 
turers are using more aluminum, 
particularly in body and axle con- 
struction. There is an expanding 
market for automotive and diesel 
pistons, and the use of aluminum 
for bearings and bushings is mak- 
ing steady progress. At least 12 
states will be using aluminum li- 
cense plates for automobiles in 
1947-48, he concluded. 


Two Toll Bridges 
INDIANAPOLIS. — Construction 
of two four-lane toll bridges, one 
over the Ohio river to link Indiana 





| 





and has recommend- 
ed by the Indiana Toll Bridge Com- 
mission. 





CHICAGO AND MILWAUKEE new 
introduced as the new Chicago 


spapermen guests when Burnham Miller was 
manager for De Soto; Left to right, Herb Wilson, 

automobile editor, Chicago Herald-American; Miller, Clyde Benham, national advertising 

manager, Chicago Tribune, and Wally Bates of the Tribune’s Detroit office. 





Ryder Truck Co. Named 


By NILS for Florida 
— Ryder Trucking Co., 
with general offices in Miami, has 
been appointed the operating com- 
to represent National Truck 
g System throughout the 
state of Florida, as a result of ac- 
tion taken at the executive com- 
mittee meeting of NTLS held in 
New York City last week. 


The Ryder company started leas- 





ing trucks in 1939 and now has 
approximately 200 trucks under 
lease throughout the state of Flor- 
ida, with branches in nine differ- 
ent cities. Truck leasing is the larg- 
est part of the business operaticns, 
althought local hauling, transient 
rentals and warehousing is han- 
dled. The company has just moved 
its main offices into a new building 
tn Miami which also houses a truck 





maintenance plant. 


Ford Lube Chart 
. . : 
Is Distributed 

DEARBORN. — Lubrication and 
maintenance wall charts, one for 
Ford passenger cars and one for 
Ford trucks, have been distributed 
by the Ford Motor Co. to Ford 
dealers, independent garages and 
fleet owners, according to I. L. 
Pierce, director of parts and ser- 
vice for the company. 

The charts are in color and meas- 
ure 24 inches by 36 inches. Each 
type of lubricant is represented by 
an individual color to save time, 
eliminate guesswork and to cover 
all points thoroughly. The 1,000 and 
5,000-mile lubrications are indi- 
cated in separate sections as a 
guide to present personnel and to 
facilitate the training of new em- 
ployes. 





Aughtry Is Chartered 

Aughtry Motors, Inc., of Green- 
ville, S. C., has been granted a 
charter to deal in automobiles and 
accessorics, trucks, trailers, etc., 
with authorized capital stock of 
$25,000. Paul S. Aughtry is presi- 
dent and treasurer, Paul C. Augh- 
try jr. is vice-president and H. B. 
Aughtry is secretary. 





News, Adcertising. Readership Devoted 
to Building a Better Civilization 











Objective: SALES... Kesult: SALES 


An advertiser in THE CHRISTIAN SCIENCE 


MONITOR has written: 


“We have just completed seventeen years 
of continuous advertising in The Christian 
Science Monitor and wish to express our 
thanks to this paper and its readers for 


their staunch support.” 


Such continuity as this in advertising 
schedules in the MONITOR occurs because 
advertisements in this international daily 
newspaper sell goods and services regularly 


Branch Offices 


NEW YORK: 500 Fifth Avenue 
CHICAGO: 333 N. Michigan Avenue 
DETROIT: 3-101 General Motors Building 
KANSAS CITY: 1002 Walnut Street 

SAN FRANCISCO: 625 Market Screet 

LOS ANGELES: 650 S. Grand Avenue 
SEATTLE: 824 Skinner Building 

PARIS: 56 Faubourg Saint Hoaore 
LONDON, W. 1: 21-23 Shaftesbury Aveaue 
GENEVA: 28 Rue du Cendrier 


SYDNEY: 46 Pict Screes 


and in substantial volume. When your ad- 


vertising appears in the MONITOR, you are 


reaching a consumer group who are excep- 
tionally loyal to MONITOR advertisers. Like- 
wise, these consumers have better than 
average ability to buy. 


May we give you full information about 





the MONITOR MARKET? A telephone call or 
letter will bring this information promptly. 
THE CHRISTIAN SCIENCE MONITOR, One, 
Norway Street, Boston 15, Massachusetts. 


The(CHRIS 
SCIENCE 


TIAN 


MONITOR 


Newsp 


ha b 
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Dealer 








Doings ; 





Harvester Outlet in B. C. 
Opened by Copping 

Copping Motors has opened a 
$50,000 building at New West- 
minster, B. C. The firm is headed 
by W. “Bill” Copping and has se- 
cured the dealership for Interna- 
tional Harvester trucks and Im- 
perial Oil products. ‘ 

* 


Charleston Truck & Trailer 
Named by White Motor 


Appointment of Charleston Truck 
& Trailer Co. as distributor for 
White Motor in three counties in 
the Charleston (W. Va.) area was 
announced last week. Headed by 
Herbert H. Metheny, the company 
is remodeling to provide adequate 
quarters and facilities. 

a * * 


Louis Mai Opens Building 
In Russell, Kans. 


Representing an investment of 
nearly $60,000, the Mai Motor Co. 
(Chrysler), Russell, Kans., formal- 
ly opened its new facilities. Louis 
M. Mai reports that the showroom 





and offices measure just under 
5,000 square fect. 
* 


Hall Named Service Head 
Of Reo Firm in S. C. 

Tom Hall, formerly with Wilson 
Motor Co. in Columbia, 8. C., has 
been named service manager of 
Reo Truck & Bus Co., 1005 Meet- 
ing St., West Columbia, 8S. C. 

+ * * 


Greenville U. C. Dealers 
Turn Santa for Orphans 

The Greenville Used Car Dealers’ 
Assn., Greenville, S. C., provided 
each child at Brunner Home with 
$10 worth of clothing and a $1 


bill on Christmas eve. 
* * . 


2 Dealerships Planning 
To Expand in Hartford 


Among property expansions and 
improvements currently being 
planned in Hartford, Conn., ac- 
cording to City Assessor George 
F. Kinsella, are the following re- 
lated to the automotive industry: 


Colonial Motors, Inc., $90,000, and 
Clayton Motors, Inc., $75,000. 
* + . 


$125,000 Public Garage OK’d 
For Rodenfels in Columbus 
Rodenfels Chevrolet, 555 W. 
Broad St., Columbus, O., has been 
granted a permit to ereét a one- 


and two-story public garage. The 
building will cost $125,000. 
* a * 


Christmas Bonus 


Bonus checks totaling $2,500 
were handed out to employes of 
the Sutton Motor Co. in Beaumont, 
Tex., by the management during 
a Santa Claus party given for chil- 
dren of all employes. There also 
were gifts for every child at the 
party, which was held around a big 
Christmas tree in the company’s 
showroom. 

+ * > 


Merry Christmas! 

Alexander Motor Co. (Dodge- 
Plymouth), Dallas, Tex., distributed 
$26,105.87 in Christmas bonuses to 
the 260 employes of the company. 
Robert S. Muir, general manager, 
said the bonus checks represented 
two weeks pay for all employes. 

* + + 


Grippo Motor Moves 





Grippo Motor Co. (Hudson), New 








4. STROM poy my om governor of South Carolina, — @ new De Soto custom 


Taylor-Smith Motors, Greenwood, 8. OC. 


Left to right, Monty B. 


four-door sedan from 
Smith of Taylor-Smith; Clement Hall of Taylor Beaith; ‘John M. Blake jr., De Soto 


regional manager; Thurmond; Thomas T. Taylor of Taylor-Smith; 


- eg oad Thurmond, 


Edgefield, S. C., and Marion Burnside, De Soto distributor of Columbia, 8. C. 





London, Conn., has moved into its 
new building on the new Post Rd. 
The proprietors held open house 
with state Hudson dealers in at- 
tendance. James R. Johnson, presi- 
dent of Johnson Auto Co., state 
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That Bendix is the world’s 
largest manufacturer of 
automotive brakes is com- 
mon knowledge in the 
trade. Bendix engineering 
experience over the years 
serves as concrete assur- 
ance of better things from 
Bendix in the future. Ex- 
pect the best from Bendix 
—Brake Headquarters for 
the automotive industry. 


AVIATION CORPORATION 


Experience is the reservoir of precedent that holds many of the 
answers to problems of the future, and makes it possible to avoid 
errors of the past. The most promising plan can go astray in one 
tiny error that experience would have forestalled. And in the auto- 
motive field—where experience is the keystone of success —Bendix* 


can point to thirty years’ cooperation with a progressive industry. 


BENDIX PRODUCTS DIVISION, BENDIX AVIATION CORPORATION, SOUTH BEND 20, IND. 


*REG. U.S. PAT. OFF. 


Wol-10/a 


PRODUCTS 
DIVISION 


distributor, and W. C. Hamilton jr., 
general sales _ manager, attended. 


Auto Gazette 
Dealer Edits Weekly Paper 
As Advertising Aid 


W. W. Wallwork, Ford-Mercury- 
Lincoln dealer, Fargo, N. D., con- 
ducts a tabloid size newspaper 
called Wallwork’s News in the Sun- 
day issues of the Fargo Forum. 

In it he mentions people who 
have come to his dealership and 
features a column written by one 
of the senior salesmen concerning 
his employes and praises of some 
farmer for outstanding work with 
a Fordson tractor. 

Primarily the little news sheet 
is for auto personnek Wallwork 
finds it to be good direct adver- 
tising. 

. * os 


Hall Opens New Plant 
Bartlett M. Hall, of Air Harbor 
Motors, Inglewood, Calif., has 
opened new facilities and is plan- 
ning to erect an additional building 
as soon as permits can be obtained. 

* . + 


Milford Buys Land 
Milford Auto Sales (Chrysler), 
Milford, Conn., has purchased prop- 
erty on which it will build entirely 
new facilities. 

7 


Eisler-Shaffer Spend 
Hisler-Shaffer (Chrysler), Butler, 
Pa., is spending $7,000 in remodel- 
ing its service facilities. 

* + + 


Russell Motors 
John T. Russell, Lee J. Alexan- 
der and Aaron Goldfarb have in- 
corporated Russell Motors, Inc., in 
Houston. 
* © ~ 
Middle Georgia Opens 
Middle Georgia Motor Co. has 
been opened at Hawkinsville, Ga. 
R. B. Thornton and W. L. Goode 
are co-owners of the new dealer- 
ship. 
* . 7 
Austin in New Home 
Jimmy Austin Motor Co. has re- 
opened at 303 W. San Francisco 
St. in a new building. This Kaiser- 
Frazer dealership’s previous head- 
quarters was destroyed by fire. 
& * * 


Pamlico Chartered 


Pamlico Motor Co., Inc., Wash- 
ington, N. C., has been granted a 
charter to deal in automobiles un- 
der authorized capital stock of 
$100,000. Principals are B. E. Sin- 
gleton, George L. Parker and W. 
A. Parvin, all of Washington. 

. a * 


Murray Charter 


Roy Murray Motors have been 
chartered in Corpus Christi, Tex., 
with capital stock of $50,000. Prin- 
cipals are J. Roy Murray, Jim E. 
Rhodes and Harbert Kruger. 

. i +. 


Sain-Brooks Chartered 
Sain-Brooks Motor Co., Marion, 
N. C., has been incorporated with 
authorized capital stock of $100,000 
to operate a motor vehicle garage. 
Principals are H. G. Sain, Colon 
P. Wright and F. J. Brooks. 


Now Smith Motor 
The Sells-Smith Motor Co., Wau- 


sau, Wis., has changed the name 
of the firm to Smith Motor Co. 
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Dealer 





Doings 








Nash Dealership in Texas 


Is Opened by Stokes 


Stokes Motor Co., Marshall, Tex.. 
successor to Tallent Nash Motor 
Co., held open house Dec. 9 to in- 
troduce the firm and new person- 
nel to this trade area. 

Edwin L. Stokes is owner. Ray 
Alexander ts service manager. 
Wendell Hooker has been named 
head of the automobile parts de- 
part and Mrs. Dorothy Stropp is 
secretary and bookkeeper. 

* + + 


Langlois Motors Opens 
New Montreal Building 


Langlois Motor Sales (Chrysler- 
Plymouth) has opened a new sales 
and service building at 5925 De- 
carie Blvd., Montreal. Roger Lang- 
lois is owner-operator. 

* * * 


Chrysler Dealership in B. C. 
Opened by Fisher Bros. 


Fisher Bros., Kamloops, B. C., 
operators of the Home Terminal 
Garage, have been appointed as 
Chrysler - Plymouth- Fargo dealers. 
Eric and John Fisher started their 
automotive career with Monk Bros. 
in 1928. In 1943 they moved to 
Kamloops and _ established the 
Home Terminal Garage at 577 Vic- 
toria St. 


New Facilities in Gadsen, Al... 


Opened by Courtesy Motor 


Courtesy Motor Co., Gadsen, 
Ala., opened new facilities recently 
and carried full-page advertise- 
ments in local papers, illustrating 
personnel and equipment. Officers 
of the company are Clyde B. Aus- 
tin, president; T. R. Milam, vice- 
president; Mrs. Sue Bray, secre- 
tary; T. Atkinson, general man- 
ager; William O. Carroll, service 
manager, and Robert Byrd, parts 
manager. 


K-F Dealer List 
Completed by 
Hopkins in Me. 


Louis E. Hopkins, president of 
Louis E. Hopkins, Inc., Bangor, 
Me., announces the completion of 
the dealer organization for the dis- 
tributorship of Kaiser-Frazer au- 
tomobiles for the seven counties 
of northern and eastern Maine. 

They are F. J. Cyr & Sons, Fort 
Kent; Cannan’s Motor Sales, Ma- 
dawaska; Joseph Charette & Sons, 
Van Buren; F. S. Tibbetts, Inc., 
Caribou; Presque Isle Motor Co., 
Presque Isle; Joseph W. Barnes, 
Fort Fairfield; Austin Fittz, Mars 
Hill; Cates Motor Mart, Houlton; 
Lincoln Motor Co., Lincoln; St. 
Croix Sales & Service, Calais; M. 
A. Healy & Son, Eastport; C. -& R. 
Motor Sales, Machias; Giard & Son 
Motor Sales, Bucksport; Alley & 
Perkins Co., Southwest Harbor; 
Davis Garage, Milo; Eastern Grow- 
ers Motor Division, Dover-Fox- 
croft; Robbins Bros., Belfast, and 
Rockland Motor Sales, Rockland. 

Hopkins also announces the 
opening of a completely new parts 
and service department at the 
firm’s location, 16 Salem Court, 
Bangor, headed by Gordon W. Lin- 
coln, who comes to Hokins, Inc., 
after 18 years of service with Chev- 
rolet and Buick. | 


ae Ta 
Nash Dealers Take 
Bed to Shows 


Two enterprising Nash dealers 
recently uncovered a new twist in 
sales originality. 

Realizing that the Midwest Sport 
and Boat Shows attract the out- 
door trade who like travel and 
camping, Pennsylvania Motor Inn 
of Indianapolis and Root-Torgler 
of Buffalo, N. Y., Nash dealers, 
bought floor space at the shows in 
their respective areas to display 
Nash models equipped with the 
built-in back-seat bed. 

By showing the bed-equipped 
Nash, many campers and outdoor 
sportsmen heretofore unreached by 


something answering their needs 
and catching them at a time when 
sales cme is at an all-time 


1 low. 
- + * 


Charter Vt. Firm 


W. H. Eddington, Inc. of Ben- 
nington, Vt., an auto sales firm and 
garage, has filed articles of associ- 
ation with the secretary of state. 
The concern listed 600 shares of 
common stock at par value of $100 
a share. Incorporators were Francis 
E. Morrissey, Janet Mattison and 
Rose E. Michaels, all of Benning- 


ton. 
* * + 


Ellis Returns 


Jack F. Ellis, who was in charge 
of service at the Toy Wilmeth Co. 
(Ford), Indianapolis, Ind., until 
World War II, has returned to the 
organization and will have charge 
of the service department. During 
the war, he was service engineer 
for Marmon-Herrington Co, 

* * * 


Fordyce Resigns 
Virgil W. Fordyce, Cambridge, O., 





has resigned as city safety director. 
He had held the position of safety 
director since January, 1944. 

* * + 


Archbacker Granted Permit 


Archbacker Motors, 620 Ontario 
St., Buffalo, has been granted a 
building permit to erect a service 
station at a cost of $60,000 

a +” * 


Marsh Renews Lease 


Max Marsh, Macon, Ga., has re- 
newed the lease for three years on 
his building and will spend several 
thousand dollars improving the 


establishment. 
o * * 


Charter Canadian Firm 


Ed. Motors Ltd. was recently in- 
corporated at 1995 Kingsway, Van- 
couver, B. C., with authorized cap- 
italization of $50,000. 

. * & 


Pine Motor Chartered 
Pine Motor Co., Inc., Winchester. 
Va., with maximum capital of $250,- 
000, has been formed. Charles A. 


Pine, Winchester, is president. 
* * + 


Livermon Chartered 


Livermon Motor Co., Inc., Ports- 
mouth, Va., with maximum capi- 








A REGULAR HOLLYWOOD celebration marked the recent formal — of the new 
headquarters of Wasden Motor Sales (Oldsmobile), Provo, Utah. 
radio broadcasts and other typical movieland activities featured the pe a dedication. 


More than 3,000 persons inspected the new building. 





tal of $100,000, has been formed 
here to conduct an automobile busi- 
ness. J. F. Livermon, Portsmouth, 
is president. 
+ ” a 
Patellas Incorporate 

John D. Patella and Frank J. 
Patella have incorporated the Pa- 
tella Nash Co. to operate an auto- 
mobile dealership in Greenville, 





Tex., with $10,000 authorized capi- 
tal stock. 


Holiman-Creason 


Holiman-Creason Motors, Mal- 
vern, Ark., International truck and 
McCormack-Deering tractor dealer 
in Hot Springs and Grant counties, 
has opened its new building. Mose 
M. Holiman and Willard O. Crea- 
son are owners. 
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Nash trade will be introduced to 


own for Know Ho 
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with all moving parts inside . . 
hydraulic line and engine intake manifold . . 
gives driver perfect feather-touch pedal control with proper “‘brake-feel”’ at all times. 
(Manufacturers: inquiries being accepted at Kelsey-Hayes... 
please contact Empire Electric Brake Co., Newark 7, N. J.) 
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. « « In Automotive Products the name Kelsey-Hayes is known 
throughout the world for superior quality and performance. From the beginning of the 
automotive industry, Kelsey-Hayes has led in design development, and scientific pro- 
duction improvement of wheels, brakes, drums, hubs, chassis parts, and a variety of 
stampings and “run of foundry” items for passenger cars, trucks, tractors and buses. 
-Hayes, largest in the field, with 5 plants in America and Canada, has 
A PRODUCTION KNOW-HOW SECOND TO NONE! For example, 


eee VACDRAULIC , © Kelsey-Hayes precision product, is becoming the choice 
of moré and more manufacturers of cars, trucks and buses as standard equipment for 
safely boosting the hydraulic braking system. VACDRAULIC is a superior, sealed unit, 
. VACDRAULIC is easier to mount. . 
. multiplies brake power many times, yet 


. connects only to 


Automotive Distributors: 
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around mobile unit for field and |od of ending remaining war con-|cials are a legislative 
farm work and farm-to-market | trols. program for submission to Con- 
Safety, flexibility, That the Federal government | gress in the that they can 





AUTOMOTIVE WASHINGTON 
New Year Is Favorable 


To Business Progress 





By William Ullman 


Industrial 


wished! It would be a gain for the common 


only to the achievement of 


y a consummation devoutly to be 


welfare second 
between nations and the 


peace 
swing of the country back to free enterprise. Then a bal- 
mista | federal budget and revision of the federal tax struc- 





ture to stimulate investment 
in productive enterprise. 
Meanwhile, events indicate 


that substantial progress can be 
toward the attainment of 
these 


With the achievement of better 
conditions for vigorous enterprise, 
and the completion of pasty “eer 
ments in prices and costs, the 
country then could look forward 
to a happy—and likely lengthy— 
period of active business and high 
employment. 
¢ free market operating to sat- 
isfy the wants of 
4 the consumer— 
homes, automo- 
biles, and a wide 
variety of mis- 
cellaneous goods. 
' Ah, there is a 
Y 


hope for the New 
ear‘ 


m 
fit 

tH 
weet 


of the nation for an efficient enter- 
prise system. 

The enterprise system has dem- 
onstrated beyond doubt its capac- 
ity to produce and to yield rising 
standards of living for increasing 
numbers of people. If there was 
any doubt of the capacity of Amer- 
ican enterprise to deliver the goods, 
certainly such doubt must have 
been .dispelled by the enormous job 
of war production accomplished in 
World War II. 

In that struggle for national sur- 
vival, industry was geared to the 
demands of war and government. 
Many norma! operations of supply 
and demand were displaced by war 
needs and government control of 
the economy. Now the civilian con- 
sumer again is kingpin of the mar- 
ket place. 

Business can best supply the 
wants of the consumer with a max- 
imum of freedom and a minimum 
of government interference in the 
machinery of a free market. The 
infinite readjustments required to 
balance supply and demand 
through the medium of price can 
be made only in a/flexible market. 

The year 1947 may be largely 
an interval of readjustment for an 
extended period of industrial ex- 
pansion and active construction, 
just as 1946 largely was a year of 
reconversion from war to peace. 
The experience of the past year 
with strikes, however, has taught 
us as a nation that one of the 
indispensable conditions to full 
realization of the huge productive 
potential of American enterprise is 


‘industrial peace. 


It is clear that labor leadership 
henceforth must accept a larger 
measure of obligation for making 
the enterprise system work. 

s - 


Two-Way Operation Seen 
For Farm Tractors 


ULTIMATELY THE all-purpose 
farm tractor will be a two-way 


and 
expressed to Arthur W. ¥ 
assistant chief in charge of agri- 





cultural e research in 
the USDA reau of Plant Indus- 
try, Soils, and Agricultural Engi- 
neering. In general, those consul- 
tants said that such a tractor has 

a real place in modern farming. 
Such a power unit should have 
all the functional machines 
mounted on it and these should 
be interchangeable, perhaps 
attached 


It should be designed as an all- 


Among special problems in de- 
signing such a machine would be 
proper tread and clearance for easy 
steering and minimum crop dam- 
age; suitable location for the en- 
gine, fuel tank and radiator, as 
well as for the operator and his 
control mechanism, and attention 
to gear behavior and stresses dur- 
ing the reverse operation of the 
tractor. 

The idea of the two-way tractor 
is not new, the Department of 
Agriculture engineer pointed out. 
It has been considered by a good 
many engineers. Examples of close- 
coupled load-distributed power 
units already in the implement 
field include the _ self-propelled 
combine, the cotton picker, and 
green crop harvester. 


* * * 
Things They're Saying 
Along the Potomac: 


THERE IS considerable division 
of opinion among members of the 
new Congress over the best meth- 








So long as consumer demand 
continues strong in certain fields, 
there will be no lopping off of ex- 
cise taxes. This goes for automo- 
biles, liquor, jewelry, cosmetics and 
such like. Also tires and tubes. 

Since 1933 corporations have paid 
more in taxes each year than has 
been paid to stockholders in the 
form of dividends. Some have paid 
even more to the tax collector than 
to their employes. 

If Republican Congressional lead- 
ers have their way, an individual 
income tax reduction will be 
okayed by March 1, 

The operations of the RFC since 
its creation 15 years ago are due 
for a thorough going-over by the 
eightieth Congress. 

War Assets Administration offi- 





wind up the agency's affairs by 
June. 30, 1948. 

The Senate Labor Committee 
plans to begin on labor 
legislation around Jan. 15 and 
hopes to report a bill not later 
than Feb. 15. 

These things seem certain: (1) 
Revision of the Wagner Act to pro- 
vide responsibility for unions as 
well as employers. (2) A ban on 
violence. (3) Limitations on the 
unionization of supervisory em- 
ployes. (4) The right of free speech 
by employers. (5) Strikes only 
after a secret vote by union mem- 
bers. (6) A ban on jurisdictional 
strikes. 


Dillon Sales Is Formed 
Dillon Motor Sales, Inc., of Dil- 
lon, 8S. C., has been granted a. char- 
ter to deal in automotive vehicles 
of all kinds, engage in garage work, 
under authorized capital stock of 





$20,000. Paul G. Wright is presi- 
dent; W. K. Caldwell, secretary- 
treasurer. 





Others are profiting from AN Want 
Ads, why not you? See inside backcover. 
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ADHESIVES. 


PROTECTIVE COATINGS 





OTHER ASPHALTIC and 


RESINOUS PRODUCTS 
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[BRADAMP CORPORATION 


J. W. Mortell, Jr. President and General Manager 
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MICHIGAN 
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Hopper 





Earnings Tax Bill to.Go 


To Minn. e 
Donald O. Wright, of 


Legisia wine —-# ie state 
ture wou a 
tax on the first $4,000 of a person’s 


e estimated that such a levy 
at 2 percent would uce from 
$85,000,000 to $40,000,000 a year. He 
would have one- this allo- 


back to the communities 
where it originated, as a means of 
contributing to a solution of the 
financial problems ¢onfronting 


cities. 
7 + * 


Permanent Reciprocity 
To Be Sought in Maine 


bie ralrani® apna el 
vehié ree on wi 
be ht dui the 1947 session 
of ape, ie a. oy a 
ator i. Cleaves jr, presi- 
dent of the Mainé State Chamber 
of Commerce, recently anndirced 
in Portland a policy committing 
the state chamber to seek “con- 
tinued and permanent” reciprocal 
arrangements for all motor ve- 
hicles. He said a committee would 
be named to seek ways and means 
of obtaining permanent legislation. 

A temporary reciprocity bill, 
which was enacted on a trial basis 
to expire Dec. 31, 1947, 
trucks from other states 
recip 


registra 
This agreement has been “a boon 
to the conduct of business inter- 
ests of our state all the way from 
manufacturing to agricultural ac- 
tivities,” Cleaves said. 


Higher Gas, Truck Taxes 
Proposed in Calif. 


Higher gasoline taxes and in- 
creased levies against heavy trucks 
will be proposed to the 1947 Cali- 
fornia legislature as means of fi- 
nancing a $2,819,753,000 long-range 
highway construction p rec- 
ommended recently by the state 
le joint fact finding com- 
mittee on streets, highways and 
bridges. 


to raise the funds, it did suggest 
that heavy trucks pay a greater 
share of the cost of roads. The 
committee contended that the 
state’s present system of relying 
primarily on the gasoline tax for 
highway funds discriminates 
against the small vehicle. Levying 
of a system of mileage taxes 

heavy trucks was pro- 
posed by the committee as a sub- 
stitute for the present system of 
weight fees and gross receipts 
taxes on for-hire vehicles. 

e 


Gov. Warren Proposes Hike 


In Gasoline, Truck Taxes 


Gov. Earl Warren announced 
last week he would support pro- 
posals for enactment by the 1947 
California Legislature of a 3-cent 
increase in the state’s gasoline tax 
rate and higher levies 
heavy trucks to produce added 
revenue for highway moderniza- 
tion. 

Governor Warren indicated his 
administration would not offer 
highway taxation bills of its own 
but would rely on the state join: 
legislative fact finding committee 
on streets, highways and bridges 
to present measures to carry out 
its recommendations for a $2,819,- 
753,000 long-range highway con- 
struction program in the next 10 
years. The committee has estimat- 
ed present revenues will fall $957,- 
000,000 short of that total. 

> ~ * 


Urge Traffic Convictions 
Be Upheld Nationwide 


The California Assembly's in- 
terim committee on motor vehicles 
last week in San Francisco voted 
to recommend that California rec- 
ognize convictions for motor traf- 
fic offenses committed in other 
states and that California officials 
inform other states of license sus- 
pensions made in the state. 

Mandatory suspension of ‘driving 
licenses of drunk drivers for 90 
days was. another of the commit- 
tee’s recommendations. Other pro- 


posals would: req 
to walk on side 
highways, make hitchhiking a mis- 
demeanor, prohibit mews vendors 
from selling on highways, ban 
speed contests on highways, allow 
state motor patrolmen to operate 
as plain clothesmen, and give non- 
resident violators immediate hear- 
ings before any available magis- 
trate or place them in custody of 
the sheriff. PRE Sd. ; 
Kans. Urged to Ban Transfers 
Of Defective Cars 

Adoption of legislation to pro- 
hibit the transfer of title on ve- 
hicles which are mechanically de- 
fective was recommended last week 

Col. Lathrop R. Read jr., head 
of the Kansas State Highway Pa- 
trol, as chairmaf of the enforce- 
ment committee of the Kansas 
Traffic Safety Conference. 
a e 7 


Sharp Hike in Store Taxes 
Asked for Richmond, Va. 
Mayor Horace H. Edwards, in 


shoulders along 











unprecedented appearance be- 
fore the Richmond, Va., city coun- 
cil, proposed hiking of the mer- 
chants’ tax rate to 50 cents per 
$100 sales for both wholesalers and 
retailers. Wholesalers now pay 16 
cents per $100 of purchases and 
retailers 17 cents per $100 sales. 


N. D. May Hike License Fee 


An increase in drivers’ license 
fees from 75 cents every two years 
to $1 a year, with examination of 
persons applying for drivers li- 





censes, will be among the -propos- 
als introduced in the 1947 North 
Dakota legislature, it was indicated 
at Bismarck Rae week. 


. 
Oregon Sales Tax Asked 


Enactment of an Oregon sales 
tax was advocated last week by 
delegates to the annual convention 
here of the Assn. of Oregon Coun- 
ties. ‘ 


2 . e 
Urges Rate Board 
A bill filed last week for consid- 





ing “Ww The company 
was the nation’s leading producer 
of four-place airplanes during 1946, 


building more units of this class 
than all other American manufac- 
turers combined. 





“Dealers Tell Me," by John O. 
Munn, is an open forum for the 





expression of dealers’ opinions. - 
tar Want Ad Dept., inside back cover. 
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A year and a half ago, in the pages of He was the pick of the lot—or that 
this magazine, Nash made this dealer point wasn’t closed. 


epochal statement— The past twelve months have given 


sweeping evidence of the wisdom of 


**Nash pledges itself to a policy of a limited 
Nash dealer policy. 


number of selected dealers destined for a 


permanent future . . . with a program of In a year that’s been full of uncertainties 
more cars and sales per dealer... and among the nation’s automobile dealers, 
earnings to cover lean years as well as the Nash family has stood together, hard 
lush... ”’ and strong, in uniform ranks. 
This appeared at a time when dealerships Wherever you go, Nash dealers are the 
were going like hot-cakes, and the **comers.’’ Instead of contracting 
industry trend was toward wide expansion facilities, they are expanding. They are 
of outlets. rapidly achieving the model showrooms 


and service setups in their communities. 
And Nash, too, had so many applications 
that to have spread several thousand 
extra dealers over the map would have 
been relatively simple. 


They have made a sales record for the year. 
A small family, in comparison with the 
lush numbers of their competitors—and 
helped by the magnificent efforts of the 
Nash policy was firmly otherwise. Nash factories—they have sold more cars 


per dealer than in any year in Nash history. 
Of the host that applied, the figures show 


that only one applicant in a hundred 
secured a Nash franchise. And that was 
after very careful investigation. He was 
picked not only for capital, but for 
character... not only on past performance, It’s true... truer today than ever before. 
but on willingness to commit himself to a 
program that would establish him as the 
leading dealer in his territory, regardless 
of business conditions. He is the Nash dealer! 


Youll be Uttewd with 


And so, ds the industry faces a new and 
brighter year, you again hear it being said: 
**Nash is one of the most prized 
franchises in America.’’ 


There is a new kind of automobile dealer 
in America today. 





NASH MOTORS DIVISION, NASH-KELVINATOR CORPORATION, DETROIT 


DETROIT PUBLIC LIBRARY 








. 
° mM 
‘ Mn 
iuc 4 
cnoo . 
ce 
: D 
’ cnoo 
n On 
‘ bh , 
On 
, conom 
Cie4t n 
J) 
U n 
’ 
C ’ 
es . 
4 ger 
0 G 
C ‘ 
. ‘ 
aFOUR NC 
LtOT) : 5 
comp ne 
QulIpmern 
; ‘ 
i 
Po 




















‘ hi . U ec u PrEICE , 
’ 
. Cc sf r) n rte 
—_ , . 0 proced e * 
’ u sit ’ ; 4 
‘ con ne , . a 
® mond om 
noVn . - ~ - 
U i *) . 
p a6 
*) ‘ 
OU Pri ‘ a . 
’ ain 
Cc . . of 
= dea 
. ‘ 
4 ‘ 
mM ’ ad 
U > na p ) 
: ‘ 
OFT ’ ; 
J ; . : 
“* . sie 
: u 
; U nonc 
‘ nam aken | 
" 
v LOE eect ry) 
H $ *)e r 
y ® mond 
m " 
: 4 ucatiorn 
U senor 
nop OD 
eur n we 
? aunpu 0 Vu 
UJ nen a 
“ais, i ¥ es 
nod ‘ ‘ rin PENOC . . 
Ue U J eleie ni ’ ; 





Automotive a 
more advertising dollars in 
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dvertisers know this. 
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Rural auto dealers k 


azine 
standpoint, 





now this. 


would be most effective, 
in helping them 





Asked what rural mag- 
from an advertising 


sell their prospects 


they chose 
y Gentleman 


ost 3 to | 


They invest 


y other farm magazine. 
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2-1/2 By 1-1/8" drill capacity, 16" swing, 2 spindle $ 449.00 
BORING MACHINE — HORIZONTAL, PRECISION, BRIDGE TYPE, 31/2 msv Few 1-1/6" Gril capacity, 16" swing, 4 spindle $10.00 
a 2-1/2 MSV ( 1-1/8" drill capacity, 16" swing, 6 spindle 1171.00 
ee ay pene i wa iVesmeney: se mee tase | danse 
Manutecturer: 2-1/2 MSV (Floor 1-1/8" drill capacity, 24" swing. 4 spindle 845.00 
EX-CELL-O CORPORATION, DETROIT, MICH. : Wa Hd (Rew 1-1/8" drill capacity, 2 swing. § sins 1033.00 
MODEL SIZE AND CAPACITY sates price 0 Rete (Trew) 11/4" Gril capeaity 20° soe 2 sole -. 
3-V Belted (Fleer) 1-1/4" drill capacity, 24” swing, 3 spindle 632.00 
eA Sane End $ Gamoter bore, 1 19" table raves * 3.00 Manufacturer: AVEY DRILLING MACHINE CO., cmenenam, one : 
8” diameter bore, x 16" table travel , Column 1/2" drill capacity, 15" 175.00 
| ¥* Glameter bore, x20" table travel 1139.00 MACS Fleer, Bor Estome ie" aril capacity ie" seine | sande 243.00 
Manufacturer: THE HEALD MACHINE COMPANY, WORCESTER, MASS. oma eal a Column ve - aay, 9 a : — $ ro -4 
Standard, ameter 2- * Box Column aly : 
Mabe, Standard, Sine End FH Gameter bere, 114" tate travel ¥ 1551.00 2-MA-6 Floor, Box Column 1/8" drill capacity, 15" swing, 4 spindle 856.00 
Single End 9" diameter bore, x 13-5/8" table travel 1178.00 2-MA-6 Floor, Box Column 1/8" dri capacity, 24" swing. 4 spindle 710.00 
Special, End 9” diameter bore, x 15" travel 1186.00 2-MA-6 Floor, Box Column 7/8" drill capacity, 24" swing, 5 spindle 877.00 
ameter 714.00 2-MA-6 Floor, Box Column 7/8" drill capacity, 24" swing, 6 spindle $ 1044.00 
Sine End $* Sametar bre: 17" tane waved 714.00 2-MA-6 Floor, Box Columa 7/8 tl capacity, 30” swing, 3 spindle 729.00 
Bore-Matic, Standard, Single End 6" diameter bore, x 12" table travel 1116.00 Se. Sete, Pe, Bex Coton fe eee se LS inte R---4 
STOKERUNIT CORPORATION, MILWAUKEE, WIS. 3-MA-6 Floor, Box Column 1-1/4" drill capacity, 24" swing, 1 spindle 390.00 
zontal Single End 4" diameter bore, x 9" table travel 354.00 “ven ity, 24" 1083.00 
ota ek | Ree |p Be iucenemanseeeiaee | tie 
: Column 1-1/4" drill capacity, : 
Senet, | Heeeeresion | fe 
4/4" dei * Y 
Ne} Stanserd Flosr’ Bor Extome 1-1/4" gril capacity, 24" swing, 4 spindle 1 
DRILL PRESS — FLOOR TYPE SINGLE OR MULTIPLE SPINDLE Manufacturer: BUFFALO FORGE COMPANY, BUFFALO, N. Y. 
“High-Speed” | 1/2" drill capacity, 14" swing, 1 spindle $ 120.00 
(EXCEPT 110 VOLT, SINGLE PHASE) tate 14 Podectst, Boe Celene, “Wee Seed | ipa anit capacity ie" swing, | spindle 243.00 
Manufacturer: ALLEN—CHARLES C. ALLEN CO., BARRE, MASS. Model 2 Fleer, Bex Column, “Motor Spindle” eg a — 
MODEL SIZE AND CAPACITY SALES PRICE 
HMD— Floor 5/16” drill capacity, 16" swing, 3 spindle $ 511.00 
HMO — Super Speed (Fler ae" aril tapi, 19" aunt 4 single 657.00 
HMD— Floor 5/16" drill capacity, 16" swing, 6 spindle $ 948.00 
babe aceraiee | ‘ee sceal 
HMD— Super Speed (Fleer) 6" drill capacity, 24" swine, 3 spindle 535.00 y Se tyP 
e 1 | 1oeo Manufacturer: CANEDY-OTTO MFG. CO., CHICAGO HEIGHTS, ILL. 
wu No. 5000-FV Floor, Box Column | 3/8" drill capacity, 16" swing, 1 spindle $ 172.00 
Manufacturer: EDLUND MACHINERY CO., INC., CORTLAND, N. Y. 
-KH drill capacity, 14" swing, 1 spindle 177.00 1-8-7" Floor T 3/8" drill 14" swing, 1 spindle $ 140.00 
i Fe) Sf il pay 1 sui a § 900 18-7 Flor Type Ve aril capacity, 14" owing. 2 spindle 239.00 
5 Seateties | Se ire Pessrosice | ft 
2-KH (Floor) ae ani capacity, 14" swing, 6 spindle 687.00 1-B-7" Floor Type 3/8" drill capacity, 14" swing, 6 spindle $04.00 
KH (Fleer) 8" drill capacity, 24" swing, 1 spindle 185.00 1-B-12" Floor 7; 3/8" aril . 24" swing, 1 spindle $ 152.00 
KH (Fleer) ier arn capac, ae" pele, 2 sonata ‘ss 1-B-12" Floor Type er orl capers 14° seine 3 spine 348.00 
fis fastemics | fee ities aoecosiee | is 
KH (Floor) trill capacity, 24” swing, 6 spindle : 2-B- 8" Floor Type 3/4” drill capacity, 16" swing, 2 spindle 356.00 
2-MSV (Fleer) 1/8" drilt capacity, 16" swing, 1 spindle 240.00 2-B- 8" Floor T 3/4" drill capacity, 16" swing, 3 spindle 524.00 
MS. (Flew I capac 1st? a * ico iB. o" Fleer Tope lr poset 9 1s" soley, dapinale $ or 
iS i Gaeseeiss | fe item ities cmetee | “ieee 
2-MS (Floor) Me Grill capacity, 30" swing. 3 spindle 718.00 3-8-12" Floor Type 3/4" drill capacity, 24” swing, 2 spindle 378.00 
2-¥ Belted (Floor) 1/8" drill capacity, 16" swing, 1 spindle 184.00 2-8-1 1 3/4" dri 24" swing, 3 spindle 588.00 
+¥ pelted Flr ie trl capacity, 16" owing, 2 single * ee00 33-17" Fleer Tops a" gail peeing ae" soley inate +s 
i] Ra as famecories | me Hitters Yeiien imei | «SES 
2-V Belted (Fleer) 7/8" Gril capacity; 30" swing, 1 spindle 196.00 48-12" Floor Type 1" drill capacity, 24" swing, 1 spindle 293.00 


















COMPLETE LIST 


If tools of the type you need are 
included send today for WAA's 
catalog giving all sizes and models 
together with the fixed prices for 
purchases made anywhere in the 
U. S. Simply write, wire or phone 
the nearest WAA office listed on 
the 4th page of this advertisement. 






7 aia S 
bea , 


Boring Machine—Horizontal, Precision, 
B: Type, Single and Double End 
Chucking Machine—Automatic, Vertical, 

Multiple Spindle Type 
Chucking Machine—Single Spindle Auto- 
matic, Horizontal Turret Type Machine 
Chucking Machine—Six Spindle Automatic, 
Horizontal 


Drilling Machine or Drill Press—Bench or 
Floor, Single or Multiple Spindle 

Gear Cutting Machine for Straight Bevel 
Gears, (Not Planer Type) 

Gear Hobber—Horizontal 

Gear Hobber—Vertical, Universal 

Gear Shaper—For External Spur Gears Only 

Gear ae ver Spur Gears, External or 
Int 


Gear Shaper—For Spur and Helical Gears, 
External and Internal 

Gear Tooth Shaver—For External and In- 
ternal Gears (Rotary Type Machine) 

Gear Tooth Grinder—Generating Type, for 
Spur and Helical Gears 

Gear Tooth Grinder—For Spur Gears, 
External and Internal 
(Formed Wheel Type Machine) 

Grinders—Centerless 

Grinder—Crank Pin Grinders 


ALL TOOLS SUBJECT TO PRIOR SALE 


Sh 


Grinders—Plain External Cylindrical 
Grinder 
Grieder —Internal, Cylindrical, Automatic 


Grinder—Internal Cylindrical 
(Hydraulic Feed Machine) 
Grinder—Internal Cylindrical, Hydraulic 
‘eed, for Hole and Face Grinding. 
Grinder—Surface, Rotary Table Type 
Lathe—Multiple Tool, Not Automatic, 
Manufact g Type Production Lathe 
Milling Machine—Automatic and 
Manufacturing Knee Type 
Milling Machine—Plain Bed Type, 
Horizontal Spindle Machines 
Milling Machine—Vertical, Knee Type 
(Not Including Bench Type) 
Pulishing and Buffing Machine—Bench and 
joor 


Profiling Machine—Vertical, Fixed Bed 
Type, Single and Multiple Spindle 

Tapping Machine—Vertical, Single or 
Multiple Spindle 

Thread Grinding Machines 

Thread Milling Machine 

Turret Lathe—Ram Type, Plain and 
Universal 
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Manufacturer: FOOTE-BURT COMPANY, CLEVELAND, OHIO 
te °F Fb ta Yeeneeae wrmeetgene | * 1288 
Med. 2 Floor, Box Columa ie" trill capacity, 16" swing, 2 spin. 255.00 PROFILING MACHINE — VERTICAL, FIXED BED TYPE, 
Med. 2 Fleer, Box Célutnn 1 i cna, 10" suing. § wae $ 706.00 SINGLE AND MULTIPLE SPINDLE 
. , 24" 156.00 
Mel. 3 Flow’ bet Coloma We frill copes 24° Seton 2 wandle 274.00 Manufacturer: THE FREW MACHINE COMPANY, PHILADELPHIA, PA. 
Mod. 2 Floor, Box Column 1/8" drill capacity, 24" swing, 3 spindle 391.00 
we Fo es Eli the ‘i 2 pane i me 6 310.00 MODEL AND DESCRIPTION SIZE SALES PRICE 
e . = ‘ No. 6-A Single Spindle | 24" 2.36" table size | $793.00 
Mod. 3 Floor, Box Column 1-1/4" drill capacity, 24" swing, 1 spindle $ 279.00 Perce " 
Manufacturer: THE FOSDICK MACHINE TOOL CO., CINCINNATI, OHIO 
No. 4 Fleer, Box Column Sate ee lee $ 255.00 
No. 4 Floor, Box Column /9" drill capacity, 24" swing, 3 spindle 601.00 
Wo. 4 Floor, Box Column 7/8" drill capacity, 24" swing, 4 spindle 793.00 
No. 4B. M. Floor, Box Column 1" drill capacity, 16" 
Ne. 4B. M. Floor, Box Column 1" drill capacity, 16" 
Ne. 4B. M. Floor, Box Column 1" drill capacity, 24" 
No. 4B. M. Floor, Box Column 1" drill capacity, 24 
Ne. 5 B. M. Fleer, Box Column 1-1/2" drill capacity, 
Ne. 5B. M. Floor, Box Column 1-1/2" drift capacity, 24" 
We. 5 8. M. Fleer, Box Column 1-1/2" drill capacity, 24” 






























































3/8" drill capacity, 12" swing, 1 spindle $ 156.00 
No. 1-LMS Floor, Motor Spindle drill capacity, 12" swing, 2 spindle 274.00 
Ne. 1-LMS Fear Meter Spinae yee art capac , 12" swing 3 spnale 414.00 
Ne: {-LMS Bench, Mater 3/e" aril capacity 20° suing 4 specie $27.00 
Ne. 1-LMS Floor, Moter 3/8" Grill capacity, 20" swing, 1 spindle 168.00 
Ne. 1-LMS Floor, Motor Spindle drill capacity, 20" swing, 2 spindle 308.00 
No. “LMS Flos Meter Spindle i)" nil capa: 20" sing andl § 9.00 
igneecee | ireeeticasice | zie 
Ne. 2-LMS Floor, Motor Spindle ie drill capacity, 14" swing, 3 spindle 691.00 
Ne. 2-LMS Floor, Motor Spindle 1/8" drill capacity, 14" swing, 4 spindle 907. 
Ne. 2-LMS Flow, Mote Spine Te" eal capacity 14" senor spindle * 709.00 
> tpg et Ue ota ae = 1312.00 
Me. 2-LMS Fleer, Motor Spindle 1/8" eel capacity, 20" swing, 2 spindle 491.00 
Ne. 2-LMS Floor, Meter Spindle 1/8" drill capacity, 20" swing, 3 spindle 714.00 
No. 2-LMS Fleer; Meter Spingle tril capacity, 20" swine, 4 spindle 33s, 
No. 2-LMS Floor, Motor Spindle 1/6" eri capacity, 20° sing. § spndie 1349.00 
Ne. 2-LMS Floor, Motor Spindle /8" drill capacity, 26" swing, 1 spindle 297 
No. 2-LMS Floor, Meter Spindle 7/8" drill capacity, 26" swing, 2 spindle 514.00 
No. M-1683 Single Spindle, No. 12-8 20" table travel $ 731.00 
No. 2-LMS Fleer, Meter Spindle 1/8" dil capacity, 26" swing, 3 spindle $ 751.00 No. M-1683 Two Spindle, Ne. 12-8 20" table travel 844.00 
No. 2-LMS Floor, Meter Spindle 1/6" gil capacity, 26" suing, 4 spindle 984 Ne. M-1482 Single 32" table travel 1675.00 
Ne. 2-LMS Floor, Motor Spindle 8" drill capacity, 26" swing, 5 spindle 1206.00 
Ne. 2-LMS Floor, Meter Spindle /8" drill capacity, 26" swing, 6 spindle 1426.00 
Ne. 3-MS Floor, Motor Spindle 1" . 24" swing, 1 spindle $ 427.00 
Ne. 3-MS Fleer, Motor Spindle 1" drill capacity, 24" swing, 2 spindle 780.00 
Ne. 3-MS Fleer, Meter Spindle 1" drill capacity, 24" swing. 3 spindle 1154.00 
Manufacturer: THE TAYLOR AND FENN COMPANY, HARTFORD, CONN. 
Mod. § Fleer, Box Column | 3/8 dil capacity, 16" swing, 6 spindle = «$477.00 GEAR TOOTH GRINDER — GENERATING TYPE, FOR SPUR 
Manufacturer: THE TOLEDO GENERAL MFG. CO., TOLEDO, OHIO AND HELICAL GEARS 
Model KTV Floor, Bex Column | 1/8" drill capacity, 24" swing, 4 spindle | $ 155.00 Manufacturer: THE FELLOWS GEAR SHAPER CO., SPRINGFIELD, VT. 
MODEL AND DESCRIPTION SIZE AND CAPACITY SALES PRICE 
No. 12 Spur and Helical, External only | 12" pitch diameter x 1-1/2" face width | $1117.00 
~ Manufacturer: PRATT AND WHITNEY DIVISION, HARTFORD, CONN. 
M-1635 10- 1/4" pitch diameter x 6" face width 1791.00 
GRINDER — INTERNAL CYLINDRICAL, (HYDRAULIC FEED M1638 Hetca Wiis ph dame rértaemen | * 252800 
MACHINE) M-1679 Helical, Two Wheel 10-11/16" pitch diameter x 1-1/4" face width 3300.00 
M-1838 Helical 18- 1/2" pitch diameter x 6" face width 4292.00 
Manufacturer: BRYANT CHUCKING GRINDER CO., SPRINGFIELD, YT. 
MODEL AND DESCRIPTION SIZE AND CAPACITY SALES PRICE 
Model 16-16 Internal Grinder, Hydraulic Feed =| 16" swing x 13" stroke $1475.00 
Model 16-22 Internal Grinder, Feed | 22" swing x 13" stroke 1668.00 
Model 16C-16 internal Grinder, Hydraulic Feed | 16" swing x 13" stroke 1647.00 
Model 16F-28 internal Grinder, Hydraulic Feed | 28" swing x 13" stroke $1766.00 
Model 24-26 Internal Grinder, Hydraulic Feed | 26" swing x 16" stroke 2051.00 
Model 24-36 internal Grinder, Hydraulic Feed | 36” swing x 16” stroke 2427.00 
< Sales to priority claimants, which include Federal Agencies, 
Model 241-26 Internal Grinder, Hydraulic Feed | 20" swing x 24" stroke $2589.00 Certified Veterans, World War II, and subsequent priority 
Model 112M internal Grinder, Hydraulic Feed | 16" swing x 9" srroke 2292.00 claimants, will be made in proper sequence as required 
Model 16-38 Internal Grinder, Gap Bed 30" swing x 9" stroke 1800.00 by law. 
Manufacturer: THE HEALD MACHINE COMPANY, WORCESTER, MASS. Ke prem mae tm ene tp agen Ret tie dle mg 
Model 81 Plain Chucker, Internal Grinder, Hydraulic Feed 9” swing x 3" stroke $1122.00 Any inquiries regarding export control should be referred 
Model 72-A-3 Plain Chucker, internal Grinder, Hydraulic Feed | 1-1/2" swing x 12" stroke 1327.00 ; to Office of International Trade, Department of Commerce, 
Model 72-A-5 Plain Chucker, Internal Grinder, Hydraulic Feed | 1-1/2" swing x 20-5/8" str. 1415.00 Washington, D. C, 
Model 74 Plain Chucker, Internal Grinder, Hydraulic Feed 24" swing x 15" stroke $1940.00 
Model 172, Gap, Plain, internal Grinder, Hydraulic Feed 36" swing x 13" stroke 1778.00 
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To make purchases visit any of the W.A.A. offices listed 
below; your regular machine tool dealer, or any W.AA. 
Machine Tool Site Sale advertised in your local paper. You 
can arrange on the spot for immediate purchase.. Remem- 

- ber, however, that the particular machine you want may be 
located elsewhere and shipping times these days are still 
uncertain. But you will not have to wait for lengthy clear- 
ances of priorities on nation-wide search of stocks. The 
machines gre available for immediate sale. 








THERE IS A 


WAA REGIONAL OFFICE 
NEAR YOU 





W.A.A. announced last month its 


























important New Price Policy on 31 sales in your area). 
types of General Production Tools. Offices located et: 

Housten *PHILADELPHIA 
But just as a reminder here is how W.AA.’s — Keneas Cry, Me. Richmond 
new price hos been set for a typical machine; =. tes Angates stows” 
Model 2K Kearney and Trecker Milling Ma- ——, ed } haa 
chine, vertical. knee type; W.A.A. S.C. Code Fort Werth cwew Tome. in" 
3417-23-20-28. 
eS ae” Gh ae $7,054.00 
Previous W.A.A. Sales Price (based 
"reece me MACHINE TOOL 
Now WAM. Selec Price. 5. ws 2,045.00 SALES DIVISION 
Avellable for rebuilding . . » . + 511.00 





686-2 
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On Wall Street... 





Shares Face New Tests 
As Tax Selling Ends 


By Dana Stuart 
Staff Correspondent 

NEW YORK.—The uncertainty 
with which the new year begins is 
reflected in the caution by which 
investors are approaching the stock 
market. The pressure of tax selling 
having been lifted from security 
prices, an opportunity now will be 
given to obtain a line on the trend 
of prices when free from unusual 
circumstances. 

Tax selling of stock occurs at the 
end of years in which there have 
been periods of heavy selling of 
securities, from which the market 
has not recovered. Such selling 
occurred in the late summer and 
the early fall of 1946. As the end of 
the year approached, the prices of 
most securities on the exchanges 
were lower than they had been 
prior to September. 

This gave investors and traders 
an opportunity to sell stocks at 
losses and charge those losses 
against profits earlier in the year, 


Although the securities so sold 
could not be bought back imme- 
diately, they can be repurchased 
later without erasing the savings 
in income taxes which resulted 
from the sales of the stock. 


about. If it is actually coming, it 
is hardly conceivable that it al- 
ready has been discounted by the 
stock market. If it isn’t coming, 
the stock market should reflect this 
fact and reflect it quickly. 

The opportunities in tax selling 
of automotive stocks were many 
for those who had bought their 
holdings in the first five months 
of the year, when most of the high 
prices for 1946 were made. General 
Motors, for instance, closed the 
year in the fifties after having sold 
above 80 earlier in the year. Its 
1946 low was 47%. 

Chrysler sold at 141 at its 1946 
high and at 75% at its low. It was 
in the 90s at the end of the year. 
Mack Truck finished the year in 
the 40s against a high of 76% and 
a low of 38%. 

These examples reflect a situa- 
tion general throughout the indus- 
try. So it was not surprising that 
the industry’s securities had to 
contend with considerable tax sell- 
ing at the end of the year. 

Although the trend of business 
may exert the most powerful influ- 
ence on stock prices over the com- 
ing months, Wall Street will watch 
developments in Washington, with 
a new in control of Congress, 
with profound interest. 

As a matter of fact, there are 
some who say the handling of 
the labor problem by Congress 


Used Car Men 
Unite in Mo. 


ST. LOUIS.—The Missouri Used 
Car Dealers Assn. was formed here 
last week by 28 dealers from va- 
rious sections of the state, to com- 
bat irregular business practices of 
unlicensed dealers. Walter T. Pfaff, 
St. Louis, secretary-treasurer of 
Nesser Motors, Inc., who was 
named president of the organiza- 
tion, is also a director of the re- 
cently formed National Used Car 
Dealers’ Assn. 

Other officers elected are Udell 
Thompson, St. Louis, and E. E. 
Gray, Kansas City, vice-presidents; 
Theodore Griffin, St. Louis, secre- 
tary; Ray Dohle, St. Louis, treas- 
urer, and Alfred F. Brown, 8&t. 
Charles; Paul Sonsegrew, Fiat Riv- 
er, and Larry Hardaway, Harold 
Friedman and Sylvester Schwalbe, 
St. Louis, directors. 











Latest Year 
Week Week Age 
10 cars, trucks ... 30.50 31.00 45.00 
10 parts, access. .. 31.55 32.06 46.05 
65 tires, rubber ... 53.00 54.50 62.20 
25 automotives ... 37.20 37.75 49.10 





They contend that the labor 
problem is more fundamental now 
than anything else, and that on its 
settlement depends the freedom of 
industry from control by organized 
labor. 

a a a 


Shareholders’ Total 


At High for GM 

NEW YORK.—The total number 
of General Motors common and 
preferred stockholders for the 





compared with 428,874 for the thira | 
quarter of 1946 and with 425,657 
for the fourth quarter of 1945. The 
1946 fourth quarter total is the 
highest in history. 

There were 408,408 hoklers of 
common stock and the balance of 
21,976 represents holders of pre- 
ferred stock. These figures com- 
pare with 406,900 common stock- 
holders and 21,974 preferred for the 
third quarter of 1946. 


25,766 Sales Predicted 
For Indian Dealers in °47 


SPRINGFIELD, Mass. — Dealers 
of Indian Motorcycle Co. estimate 





they can sell 25,766 motorcycles | ' 


during 1947, according to returns | =" 


of a canvass of Indian’s nation-| 


wide dealer organization, it was 
announced last week by Ralph B. 
Rogers, president. 

The replies already in, compris- 
ing 69 percent of the canvass, also 
contained orders for 16,971 motor- 
cycles in 1947, or a net volume of 
$9,164,000, Rogers said. 











fund through the newspapers for Possibilities Unlimited. 





Colorado Dealer Jailed 


On OPA Counts 


DENVER.—Garland Trower, 
Monte Vista (Colo.) dealer, was 





sentenced to five months in jail 
in U. 8S. district court here last 
week for violating OPA regula- 
tions. 








fourth quarter of 1946 was 430,384, 






LIGHTS & 


Tune in the Auto-Lite Radio Show starring Dick Haymes, 


CEeNns ES 


GATT.ERTES . 


Switeh to 


Ss AUTIT 





yineers who 
bctrical 
prica’s best 


@ It would be expected tha 
design complete automotive 
systems also would design 
spark plugs... and that is ; 

Auto-Lite Spark Plugs are fj™jtion engineered 
to help assure maximum e 
every type of engine. The 
quality and reliability has 
original factory equipmen 
America’s finest cars, truck 









ency from 
putation for 

de them 

many of 

nd tractors... 
pr spark plug. 





















proof money cannot buy a 





DMPANY 
Toledo 1, Ohio 


THE ELECTRIC AUTO-LI 
Sarnia, Ontario 








hy 


OO ad 


car 


GENERATORS ‘2 WIRE & CABLE 


Thursdays, 9:00 P.M.—E&.T. on CBS. 


Trower, who was accused on a 
13-count information of OPA auto- 
mobile regulation violations, plead- 
ed no contest to four counts. 
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Record Demand 
Seen for Bearing 


Industry in ’ 


NEW YORK.— Peacetime reor- 
ganization of industrial plant ma- 
chinery and a vast backlog of un- 
filled orders for consumer goods 
in 1947 will create one of the 
greatest demands in history for 
anti-friction ball and roller bear- 
ings, H. O. Smith, secretary, Anti- 
Friction Bearing Mfrs. Assn., said 
last week. 

In scores of types of productive 
machinery, the number of anti- 
friction bearings has trebled or 
quadrupled to meet the need for 
higher speeds and greater strength 
and accuracy, Smith said. Begun 
under the stress of war, this trend 
is continuing at an expanding 
rate. 

Many industries, which in 1940 
were moderate bearing consumers, 
are now major markets and are 
absorbing a greater share of the 
ball and roller bearing output. Ty- 
pical of such industries are tex- 
tiles, earth moving equipment, ma- 





Alea A 


THE INTERIOR OF THE Atlas Sky Merchant "77 a complete dieptay of Atlas 
viation pped 


automotive and a 


ucts, which are h 


with 





4 Ol, Equi 


16 lounge-type chaits, the 4-motored fiying showroom = contains sound motion picture 


equipment 
pictures 
when the Sky Merchant visits 800 airports 


featuring a screen that rolis up into the ceiling when not in use. Motion 
will play an important part in sales training sessions to be held for dealers 


throughout the U. 8S. and Canada. 





chine tools, farm equipment and 
railroads. 


With the autofnotive builders, 
these industries alone accounted 
for a major share of the $220,000,- 
000 in anti-friction bearing produc- 
tion in the past 12 months, it was 
pointed out. In the textile field, 
demand for new synthetic fabrics 





and greater output of all textiles 





is forcing a general changeover to 
higher speed ball and roller bear- 
ing equipped machinery in hun- 
dreds of plants for the first time. 


DeLamarter Elected 
Louis J. DeLamarter jr. has been 
elected vice-president of the Grand 
Rapids Motor Coach Co., Grand 
Rapids, Mich. 





| Rutherford as special assistant to 


|General Motors and group execu- 
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Rutherford Is Named 


Assistant to Kunkle 
The appointment of Paul H. 


B. D. Kunkle, vice-president of 

tive in charge of the overseas, Ca- 

nadian, Dayton and household ap- 

pliance group, was announced last 

week by General Motors. 
a * * 


Tobin Rejoins Trippe 
As Sales Manager 


B. O. Tobin has rejoined the 
Trippe Mfg. Co. as general sales 
manager. Prior to the war, he han- 
dled the Trippe line as manufac- 
turers’ agent in the New York and 
Pennsylvania territory. 

* . + 


International Picks Madery 
For Indianapolis Post 
Appointment of L. W. Madery as 
assistant manager of International 
Harvester’s Indianapolis motor 
truck sales district was an- 
nounced last week by L. W. Hully, 
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ERE is a Dealer-Bank Credit Plan that 
safeguards your interests 100%, protects 


time sales. 


The Time Buyer Is Rightfully Yours! 


Yes, the time buyer belongs to you! And the 

a American Bank Credit Plan will help you get 
time buyers and keep them... because, through 

a neighborhood Bank operating under this 

Plan, you assure them of the distinctive advan- 

Z tages of dignified, low-cost bank credit, plus 
valuable country-wide “Safe Travel” features. 


During 1947 time buyers of cars will demand 
the utmost in financing service. As an Accredited 


Dealer offering the comprehensive American 
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Bank Credit Plan through a local Bank, you will 
be giving your customers what they want—bank 


your reserves, 


Resolve in 1947 to unite with car purchasers 
and your local Bank in a strong merchandising 
program that increases time sales and revenue 


- under the shield of the American Bank 


buy.” 


. American Bank Credit Plan 


Sponsored by American Installment Credit Corporation 
103 Park Avenue, New York 17, N. Y. 
The foremost Dealer-Bank Pian in the automotive field 


offered exclusively through Dealers 









credit through you. And you will be protecting 


Join a Program for Progress! 
The home town Bank that offers the American 
Bank Credit Plan is your friend. And this insti- 
tution will be there to serve you and your cus- 
tomers through the years to come. 


Credit Plan that gives “more than money can 


manager of the Indianapolis truck 
sales district. Madery has been 
with Harvester for a number of 
years and was recently associated 
with the company’s Saginaw 
(Mich.) branch. He has held vari- 
ous executive and sales positions 
and most recently was supervisor 
of sales promotional activities at 
Saginaw. 

The appointment of F. R. Kem- 
ple as retail motor truck sales 
manager also was announced by 
Hully. Kemple, former parts mer- 
chandiser on the company’s cen- 
tral district, replaces Al 
who has been promoted to assis- 
tant manager of the Salt Lake 
City truck branch. 


Casco Adds Ebert Co. 


As Sales Representative 


The Earl H. Ebert Co., of Kan- 
sas City, has been appointed auto- 
motive accessories sales represen- 
tative for Casco Products Corp., 
it is announced by Bert G. Coch- 
rane, Casco vice-president and gen- 
eral sales manager. 

The new representative will han- 
dle sales operations in the terri- 
tory including Missouri, Iowa, Kan- 
sas and Nebraska. 

* cd + 


Gelin Heads Exports 


Lazare Gelin, who served as ex- 
port manager of Lear, Inc., Grand 
Rapids, Mich., heads up a new or- 
ganization which will carry on all 
of Lear’s export work, according to 
William P. Lear, president. The or- 
ganization, with Gelin as president, 
will be known as Lear Interna- 
tional Export Corp., with headquar- 
ters at 50 Broad St., New York. 
All of Lear’s electro-mechanical 
products, as well as the aircraft 
navigation and communication in- 
struments, and the Lear line of 
home radios, will be handled by 
the company. 


* * * 


Woods, Jessen Named 


D. W. Woods, who recently was 
named general counsel of General 
Petroleum Corp., has been elected 
to the board, it was announced last 
week by S. J. Dickey, president. 
Following the new director’s resig- 
nation as secretary of General Pe- 
troleum, the board elected J. M. 
Jessen, who has been assistant sec- 
retary, to fill that post. Jessen has 
been in the company’s legal de- 
partment for many years. 
+ > 


Lear Promotes Adams 
New manager of Lear, Inc., of 
California, is Burnham Adams. 
Prior to assuming duties with Lear 
earlier this year, Adams had been 
west coast manager of Wright 
Aeronautical Corp. For several of 
his 23 years connection with this 
organization he had also served in 
the Wright engineering department 
as sales manager. 
* . 


Shaffer in New Post 


Appointment of Murray D. Shaf- 
fer, 43, of Mansfield, O., former 
chief engineer of the Ohio State 
Highway department’s bureau of 
location and design, as Ohio’s new 
state highway director was an- 
nounced last week by Gov.-elect 
Thomas J. Herbert. 

+ * + 


Peeler to Tide Water 


Joseph D. Peeler, a resident of 
Los Angeles, has been elected a 
director of Tide Water Associated 
Oil. Peeler is a member of the 
law firms, Miller, Chevalier, Peeler 
& Wilson of Los Angeles and Mil- 
ler & Chevalier of Washington. 
* € * 


Toledo Steel Assigns Poe 


Toledo Steel Products Co., Toledo, 
O., announces the assignment of 
George Poe, one of its first post- 
war sales trainees, to the com- 
pany’s Philadelphia territory. Poe 
will work under”’the supervision of 
Ben Wetherington, district man- 
ager for that sector. 
ca = * 


Smith Is Named 


James H. Smith, general manager 
of GMC’s central foundry division, 
Saginaw, has been named to the 
malleable division advisory group 
of American Foundrymen’s Assn. 
He is a director and member of the 
executive committee of the world- 





wide technical society. 
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— Auto Advertising -— 


Billboard Code 
. . » Postyule Notes 
By Rob Finlay 


To assure finer service to the ad- 
vertiser and community, the 56 
participants of Standard Outdoor 
Advertising, Inc., a network of 
poster plants representing nearly 
25 percent of the nation’s outdoor 
advertising facilities, ratified last 
week the Standard Code of opera- 
tional practices. 

The document, backed by indi- 
vidually signed pledges of service 
covering each plant, sets forth the 
approved standards that must be 
observed continuously by every 
participant in the network, and 
embraces specific policies on ser- 
vice and on the construction, loca- 
tion, visibility and maintenance of 
panels. 

Many of its most salient points 
are devoted to an approved pro- 
cedure, based on the needs of ad- 
vertisers, for the execution of con- 
tracts and posting. 

Breaking industry precedent, the 
code provides for the publication 
and general distribution among ad- 
vertisers and agencies of the net- 
work’s facts and figures, allowing 
the medium’s users to receive a 
1948 rate book on March 31, 1947, 
nine months in advance of the ef- 
fective date of any changes in rates 
and allotments. 

Under the Code, Standard’s par- 
ticipants will maintain panels in 
commercial and industrial locations 
only. In adopting the code, no net- 
work member will maintain panels 
(1) in violation of local or state 
regulations, or (2) along restricted 
arteries, (3) in strictly residential 
areas, or (4) so as to obstruct a 
view of natural beauty. 


Notes 

Yule notes that struck a chord: 
One from Ken Youel, of GM 
public relations, whose name al- 
ways reminds me of old St. Nick 
himself. 

This from Ralph Gordon, car- 
toonist auto editor of the Oakland 
Post Enquirer: 

And a Merry Christmas, a 
Happy New Year, plenty of good 
Scotch and Bourbon, and even 
another Kaiser-Frazer party, if 
that is necessary, to bring our 
paths together again. 

Personally, I’m on Scotch broth 
for the rest of the year, but I get 
a glow out of remembering that 
New York round with Ralph and 
his pal from Seattle, Windy Win- 
dell, who has moved up since then 
on the Seattle Times advertising 
staff. 

And Ted Little’s (Campbell- 
Ewald) bull’s-eye hit the mark. 

Fred (Nash) Black’s “release” of 
holiday wishes. 

George D. (Bobbi Car) Kellers 
—in the form of an apology from 
“The Engraver” for not getting 
Keller’s fancy card out in time. 


Names Agency 

Manufacturer of electrical appli- 
ances, Twcntieth Century Prod- 
ucts, Inc., of Glenview, Ill, has 
appointed the M. R. Kopmeyer Co., 
of Louisville and Chicago, as its 
advertising agency. Robert E. 
Blackburn of the Chicago office is 
the account executive. 


Splitting Liberty 

Beginning with the Jan. 4 issue, 
Liberty magazine of Canada will 
be separated from Liberty maga- 
zine in the U. S. 

The Canadian Liberty will con- 
tinue to be published as the lead- 
ing magazine of the Dominion. Its 
new owners will be Jack Kent 
Cooke, principal owner of Radio 
Station CKEY, Toronto, and Roy 
Thompson, owner of several Cana- 
dian newspapers. 

“I have always felt,” said Pub- 
lisher Paul Hunter, “that our Cana- 
dian magazine would become a 
more vital influence in Canadian 
affairs, if it were owned and pub- 
lished by native, resident Cana- 
dians.” 


Sharing 
Geyer, Newell & Ganger adver- 
tising. agency has inaugurated a 
., broad employe-benefit program in- 


' 














cluding a profit-sharing plan, B. 
B. Geyer, president, has announced. 

All full-time employes are eligible 
to participate in the profit-sharing 
plan after two years of service 
Based on a point system for length- 
of-service and salary, the plan pro- 
vides for the accumulation of re- 
tirement benefits. The company 
carries the full cost. 

A new employe insurance plan, 
paid for entirely by the agency, 


distributors and their dealers by the store 
Co.’s U. S, Tire division. 


play units. 


Designed especially by U. 8. 
stocking of merchandise, the fixtures are made in 10 basic units which provide maximum 
flexibility of arrangement. Photo shows chrome-tube tire racks and merchandise dis- 


NEW RETAIL MERCHANDISING fixtures are being made available to U. S. Tire 


planning service of United States Rubber 
for the efficient display and 








also provides from $1,000 to $5,000 
of life insurance with disability 
coverage, hospitalization, surgical land, and KMPC, Los Angeles, has 
and medical expenses. Wives and/announced the appointment of 
children of employes also are cov-|Harry Wismer, director of sports 
ered under the hospital and surgi-'for the American Broadcasting Co. 
eal provisions. |as assistant to the president, start- 
| ing Jan. 1. Wismer will continue 


tions WJR, Detroit; WGAR, Cleve- 





|as sports director of ABC. 
Dent Hassinger, an account ex- 


Names 
G. A. Richards, president of sta- | 


ecutive with the Chicago office of 
the Bureau of Advertising, Ameri- 
can Newspaper Publishers Assn., 
since 1939, last week was named 
acting western manager by Alfred 
B. Stanford, national director. Has- 
singer takes charge of the bureau’s 
Chicago office on the resignation 
of J. Robert York. York has be- 











come managing director of the 
Newspaper Advertising Agency, a 
new division of the Meyer Both Co., 
Chicago. 

Directors of J. Walter Thomp- 
son Co. have elected three account 
representatives in the Detroit office 
vice-presidents, it was announced 
last week by Stanley Resor, presi- 
dent. 

The Detroit men are John 
Kuneau, who supervises advertising 
activities on the Lincoln and Mer- 
cury division accounts for Ford 
and the Whizzer Motor Co. ac- 
count of Pontiac; George P. Rich- 
ardson jr., supervisor of Ford 
trucks and Ford international ad- 
vertising activities, and Norman 
Strouse, supervisor of Ford passen- 
ger cars and Ford parts and ser- 
vice activities. 

Other Thompson personnel also 
elected vice-presidents at this same 
meeting included the following: 
New York office—S. Kelsey Den- 
ton, Wm. J. Griffin jr., John Hosch 
jr., Arno Johnson, director of media 
and research, and Maitland Jones; 
Chicago office George Pearson, 
and from Hollywood office, Norman 
Blackburn. 
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One of the largest fleets of motor 
vehicles in the world is owned by 
America’s telephone companies. 
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Your telephone call rides on gasoline 


than anything ever marketed in the past. Automotive engineers 
look forward to producing engines to utilize the future gasoline. 
And we of Ethyl are already cooperating with both the auto- 
motive and petroleum industries in solving the technical prob- 
lems of advanced gasoline power. Ethyl! Corporation, Chrysler 
Building, New York 17, New York. 


OU’RE used to thinking of a telephone call as a matter of 

wires and cables and switchboards. But did you ever con- 
sider how many cars, trucks, and trailers go into each call? Day 
and night, in all kinds of weather, gasoline motor vehicles are 
helping to maintain telephone lines, carrying repair crews, 
hauling telephone poles and other equipment. 

Thus, each improvement in gasoline transportation has 
helped to improve telephone service—a service which today is 
the best in the world, in spite of current shortage conditions. 

Improvements in gasoline during the past twenty years have 
been frequent. As refiners developed new refining processes and 
made greater use of Ethyl brand antiknock compound, the oc- 
tane rating of gasoline has steadily climbed. Better gasoline, in 
turn, has made possible better engines—more efficient and eco- 
nomical gasoline transportation. 

This trend to improved fuels and better engines has by no 
means reached its end. As current “‘reconversion”’ difficulties 
are overcome, petroleum refiners look forward to gasoline better 


More power from every gallon of gasoline 


"ETHYL 


Research + Service + Products 
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| Mass Output 
Underway at 


Vibradamp 


JACKSON, Mich.—Headed by J. 
W. Mortell jr., formerly of Kanka- 
kee, Ill, Vibradamp Corp., has re- 
cently started 
mass. production 
of sound deaden- 
ing materials for 
the automotive 
industry. 

Organized in 
April, 1946, Vib- 
radamp is now 
m anu facturing 
sound deadening 
and other as- 
phaltic products. 
It supplies prac- 
tically all leading manufacturers 
in the automotive industry, for 
cars, trucks, trailers and other 
transportation equipment. 

-All of Mortell’s business life has 
been devoted to the manufacture 
of paints, varnishes and sound 
deadener products. As president, 
he will make his home here. He 
is widely known throughout the 
automotive industry. 





4. W. Mortell jr. 





Mortell as president and general 
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PLANT OF VIBRADAMP CORP., Jackson, Mich., has 80,000 square feet of produc- 


4Al 


of Michi Central railroad. It stands 





tive floor space, and is served by two 


on a 23-acre tract purchased by the company early in 1946. Insulation and sealing 
materials for the automotive industry are manufactured. 





manager of. the new corporation 
will be assisted by his son, John 
E. Mortell, in an executive capac- 
ity. 

Early in 1946 Vibradamp Corp. 
purchased an 80,000 square foot 
plant at Michigan Center, a sub- 
urb of Jackson. The plant has been 
completely equipped to manufac- 
ture sound deadeners, sealers, un- 
derbody coatings and other as- 
phaltic products in a volume suf- 
ficient to meet the requirements 
of the automotive industry. 





100 Twin Coaches to Go 


To British Columbia 

BUFFALO.—Twin Coach Co. has 
received an order from the British 
Columbia Electric Railway Co. for 
100 34-passenger, city-type buses at 
an estimated cost of $1,760,000, 
General Manager John J. Lee an- 
nounced last week. 

Some of the buses will be pro- 
duced in the Buffalo plant and 
some in Kent, O. 





There are profit-making opportunities in 
AN Want Ads. See inside back cover. 





Break Laid to Credit Curb .. . 





Prices Are Cracking 


On Used ’46 Cars 


(Continued from Page 1) 


who asked a used-car dealer to 
get him a 1946 Cadillac. The dealer 
had to pay $1,300 on top of the 
list $2,700, the intermediary de- 
manded $250 for locating the car 
and the used-car dealer took a 
profit of $250. 

The buyer then berated the used- 
ear dealer for charging him $4,500 
for a $2,700 car, but the dealer 
pointed out that he took only a 
normal profit of $250. 

As a result, this used-car deal- 
er has quit buying 1946s unless 
he can get them for a reasonable 
figure. 

Contacted by phone by Warren 
McClure, president of the Michi- 
gan Used Car Dealers Assn., deal- 
ers in various sections of the 
country said they were loaded with 
1946s, and didn’t want any more. 

As for the rest of the used car 
market, some softening is reported 
in °42s, ’41s and °40s, while ’39s, 
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Stake Body 


’38s and '37s have strengthened a 
little. 

The cheaper cars were report- 
ed to be moving up a little in the 
face of public demand for cheap- 
er cars, while those over $1,000 
were seen softening as buying 
dropped off. 

Used-car dealers expressed grave 
concern over the new amendment 
to Regulation W. 

Several dealers reported last 
week that the regulation would 
have cost them half of their sales 
if it had been effective last week. 

The new regulation is expected 
to have a further softening effect 
on the usci-car market. 

This has caused some used-car 
dealers to emphasize the need for 
strong used-car associations, 

In a rising market, they point 
out, any used-car dealer can make 
money, but now that the market 
is falling a need is seen for serv- 
ices which individual dealers can- 
not afford. 

It was pointed out that there are 
few scientific used-car dealers. 
Most of them work by rule of 
thumb. But many dealers, acting 
as a group, can afford to get up 
cost figures and cost analysis stu- 
dies that would help them meet 
the changing needs of their fast- 
moving business. 

In this respect, there is re- 
ported a loss of interest in asso- 
ciated activities among many 
dealers now that OPA is off. 
There is real danger of the as- 
sociations falling apart unless 
the national association can get 
a strong program and _ start 
pushing hard. 

This, it was claimed by some 
used-car dealers, should be of con- 
cern to new-car dealers and man- 
ufacturers as well as used-car deal- 
ers, for the day is approaching 
when a lot of used cars will have 
to be moved to make way for new 
cars. 

Some used-car dealers are urg- 
ing a national identification pro- 
gram, tied in with local associa- 
tions. This would be combined 
with advertising and public rela- 
tions efforts to make the emblem 
worth something to the dealers. 

In addition, some dealers are 
urging that used-car salesmen 
be taken into the associations as 
associate members to strengthen 
it and to meet the unionization 
movement. 

It was pointed out that as in- 
ducement the associate members 
would be allowed full membership 
on going into business for them- 
selves, and that they would have 
a source other than unions to pre- 
sent their grievances. 

First, however, memberships in 
the associations must be made val- 
uable before they can become in- 
ducements. 

That’s the big job now. 





Chicago Drivers 


Call Off Strike 


CHICAGO.—A strike involving 
14,000 truck drivers and 2,000 Chi- 
cago employers, scheduled to be- 
come effective at midnight last 
Tuesday, was called off before the 
deadline arrived. 

Representatives of the Interna- 
tional Brotherhood of Teamsters 
(AFL) and the Chicago Truck 
Drivers union (independent) 
agreed instead to continue nego- 
tiations. They resumed meetings 
Friday morning with employer offi- 
cials and Howard A. Plank, U. S. 
conciliation commissioner. The 
drivers have asked for a guaran- 
teed work week of 40 hours and 
five hours at~overtime rates, as 
compared with their present 51 
hour work week without weekly 
guarantee. 





Association Chartered 
TACOMA, Wash.—The Aberdeen- 
Hoquiam Dealers Assn. has filed 
articles of incorporation at the 
state capital in Olympia. Listed as 
officers were M. L. Wakefield, 
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Used Car Price Crack 
Worrying Industry 





By A. H. Allen 


WHAT THE SHARP cracking of used car prices in the 
past three weeks may signify is worrying a lot of people, 
particularly those along “used car row” on Livernois avenue 
in Detroit. Many of them declare they are not touching any 
more 1946 models at any price, and they report new car 





dealers who have been put-‘ 
ting a few miles on new cars 


and then peddling them for 
the used variety for $600 over the 
factory list price, are now shading 
their offers to $100 to $200 over list 
and finding few takers. 

The suggestion voiced in most 
quarters is that the period of easy 
money is drawing to a _ close. 
Soldiers have spent their severance 
pay and unemployment compensa- 
tion. Factory jobs are tightening 
up, and there have been extensive 
layoffs here and 
there, both among 
salaried and pro- 
duction workers. 
The smart oper- 
ators along Liv- 
ernois can sniff a 
hint of trouble in 
the air and they 
frankly do not 
like it, because 
many have quite 
a few thousand 
bucks salted into 
used cars now gradually filling lots. 

Even in areas remote from the 
center of motordom, there is con- 
siderable easing of prices, in some 
cases to the point where a Detroit 
dealer cannot profitably move the 
cars to the South or West Cc st 
any more. 

While the lists of customers for 
new cars presumably is still 
lengthy, it has thinned consider- 
ably, and many veterans who had 
priorities for cars have let them 
lapse because of high prices. 
Some dealers have let friends or 
new customers jump into line 
where a veteran did not exercise 
his priority, which has led to in- 
stances of a buyer with no order 
getting delivery on a car in a few 
days, while someone else who has 
had an order on file for months is 
still waiting. 

That all these factors have a 
bearing on the manufacture of new 
passenger cars goes without say- 
ing. Perhaps the rosy dreams of a 
5,000,000-unit year for 1947 are a 
little too optimistic. At least there 
are strong suggestions around De- 
troit that supply is catching up 
with demand and that people gen- 





A. H. Allen 











In a single, comprehensive 
section, featuring the re- 
ports of a nationwide staff 
of salaried correspondents 
in addition to its regular 
facilities, The Dallas Times 
Herald offers factual cov- 
erage of business, finance, 
agriculture, industry and 
allied fields, slanted to the 
interests of Texas business- 
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Chevrolet Light Car 
Being Reinstated? 
EQUIPMENT BUILDERS who 
had been lining up orders for the 
proposed Chevrolet light car and 
then received what at first looked 
to be cancellations on the ma- 
chines, have been told to be ready 
for a reopening of the project 
around March 1, with the likelihood 
orders will be reinstated and de- 
liveries scheduled for early fall. A 
highly favorable fourth-quarter fi- 








K. M. WARDER, Civil Aeronautics inspector of the manufacturer’s inspection di- 
vision of the CAA, Alliance, 0., is shown, right, presenting the licensing papers for 
Goodyear Aircraft’s GA-2 three-place amphibian to Dr. Kari Arnstein, vice-president, 
design engineering. Russe De Young, vice-president and general manager of the air- 
port company, looks on at the formal presentation held in front of the general offices. 





nancial report might persuade Gen- 
eral Motors policy makers to ac- 
celerate the program again, but it 
is difficult to see how any brand 
new car, such as is being engi- 
neered, could reach the streets be- 
fore the spring of 1948. 

The light car, which one De- 
troit newspaperman has guessed 
may be called the Cleveland, 





since it is being built there, may 
stress innovations and shortcuts 
in manufacturing assembly tech- 
niques more than any actual rad- 
ical design in the vehicle itself. 
We would bet, however, against 
it being called the Cleveland. A 
better suggestion might be to call 
it the Chevrolight. 





Postwar Record 
Set by Truck 
Trailer Output 


WASHINGTON. — Truck trailer 
production increased sharply dur- 
ing October, according to the Bu- 
reau of the Census. Total produc- 
tion of 8,731 units for the month 
established a postwar peak and 
represented a 33 percent increase 
over the total for the preceding 
month. 

October production was approxi- 
mately 14 percent above the pre- 
vious postwar high of 7,650 units 
established in August. Of the total 
October production, 8,153 units 
were complete trailers and 578 
were trailer chassis shipped as 
such. 

Shipments during the month 
totaled 8,374 units and were valued 
at $17,960,242. Both of these fig- 
ures were substantially higher than 
any previously reported. 

The figures are based on reports 
from 117 plants. The report covers 
truck trailers with a rated capacity 
of five tons or more. 





Want to buy or sel! new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 
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Influential road sign 


People are going to look twice at this smart composite of smart lady-smart car. 


Now that your cars are beginning to roll off the line, it is time to 


picture the driver behind the wheel. We suggest Vogue’s reader-leader, 


who sets the pace wherever she goes, influences thousands of others by her choice. 
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The Other Side of the 
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Ford Appoints 


4 in Districts 


DEARBORN. — Appointment of 
four men to assistant district man- 
agerships in the Ford Motor Co. 
field organization has been an- 
nounced by J. R. Davis, vice-presi- 
dent and director of sales and ad- 
vertising. 

The appointees are K. R. Jen- 
kins, promoted from sales office 
manager at Kansas City, Mo.; Wil- 





liam G. Suhr, promoted from truck 
manager at Fargo, N. D.; Joseph 
A. Hall, promoted from sales office 
manager at Chicago, Ill., and C. H. 
Arnold, transferred from Fargo to 
St. Louis, Mo. . 


Milwaukee Firm 
The Laketown Motor Sales & 
Service, Inc., was formed recently 
in Milwaukee by Hermer J. Pos- 
ner, Jack Tyre and Richard Feest, 
with a capital stock of 300 shares 





of no par value. 


Strickler Elected to Head 


Pasco-Kennewick Group 

PASCO, Wash.—Bill Strickler 
has been elected president of the 
Pasco-Kennewick Auto Dealers 
Assn., a group of 18 new and used- 
car dealers in the two communi- 
ties. Ed Welsh was elected vice- 
president and Bill Graves, secre- 
tary-treasurer. 


What do you want to buy, sell or 


WASHINGTON.—President Tru- 
man waited until year’s end to 
toss his personal bombshell onto 
the speculative scene when he pro- 
claimed an end New Year’s Eve 
to war hostilities and attendant 
government powers. 





trade? See Classified Want Ads, in- 
side back cover this issue. 


The surprise proclamation end- 





4 Goon mark 


There’s only ONE 
Primary Market in 






et 1S Pt 


Oregon...The Portland 
Retail Trading Zone* 


The Portland Retail Trading Zone* is Oregon’s 

only major market. This trading zone, in area, is only 

8% of the size of the state of Oregon, 

(and Oregon is 114 times larger than ail New England). 


Here is concentrated a population equal to 

62% of that of the state of Oregon; effective 

buying income equal to 66% ; retail sales 

equal to 59%. And, wholesalers in Portland roll up 71% ** 
of the wholesale sales in the state. 


It’s a perfect set-up for advertising managers, sales 


managers, space buyers. Sales are concentrated 


in a prosperous, easily reached area—easily reached by 


your salesmen, and by your advertising in The Journal, 
the Portland daily newspaper that thoroughly 


covers this market. The Journal today, as it has 


been for years, is Portland’s favorite daily newspaper, 


offering advertisers the largest peace-time circulation 


in its history, both daily and Sunday. 


% As defined by A.8.C. 


%* > All figures from Sales Management 
Survey of Buying Power. 




























AFTERNOON AND SUNDAY 


PORTLAND, OREGON 


Only Afternoon Newspaper in 


Oregon’s Only Metropolitan Market 





Member 
Metropolitan and 
Pacific Parade Groups 


Represented by REYNOLDS-FITZGERALD, Inc., New York, Philadelphia, Chicago, Detroit, San Francisco, Los Angeles, Seattle 


Plant Seizure Powers 


As Truman Lifts War Curbs 





Ended 


ed many wartime strike-control 
measures and brought to an end 
the Smith-Connally Act by which 
the government could seize and 
operate vital strikebound indus- 
tries. 

The proclamation will result 
June 30—unless Congress. rules 
otherwise—in a yearly tax reduc- 
tion of $1,500,000,000 in excise taxes 
on liquor, amusement places, jew- 
elry and other items. 

Among items not affected were 
those of automobiles, parts and 
tires, which excises had not been 
raised at war’s onset. 

The move caught most of the 
Capital by surprise and terminat- 
ed the war-born War Labor Dis- 
pute Act, by which is provided a 
30-day “cooling off” period and a 
secret ballot before a union can 
call a strike. 

President Truman issued his de- 
cree at a time when he was pres- 
suring John L. Lewis and coal op- 
erators to reach a wage settlement 
covering 400,000 members of the 
United Mine Workers-AFL, in fed- 
erally-held soft coal pits. 

Other effects of the Presiden- 
tial order were to: throw into 
doubt the Army’s stepped-up re- 
cruiting program and possibly 
limit Army-Navy civilian person- 
nel; require the Treasury to re- 
call in six months all its silver 
from war plants where, in most 
cases, it was used for experi- 
mental and electrical purposes; 
put a three-year limit on the 
life of the Surplus Property Act 
and the War Assets Administra- 
tion. 

President Truman is regarded as 
trying to force, by this action, a 
quick decision by Congress on 
which wartime powers should be 
retained. He said that some of the 
powers ended by the proclamation 
should be continued in practice 
but he did not specifiy which ones 
he meant. 





Sign Stock Issue 


Green Mountain Motors, Inc., 
Burlington, Vt., has filed a certifi- 
cate of capital listing 280 shares of 
common stock at par value of $50 
a share, issued for cash, and 260 
shares of similar value to be ex- 
changed for 130 shares of old out- 
standing common stock with par 
value of $100 a share. Signers were 
Charles E. Willard, president, and 
Charles F. Black, clerk. 





There are profit-making opportunities in 
AN Want Ads. See inside back cover. 








You know when the gas tank's 
full, because the VENTALARM 


Prevents blow- 
makes 


stops whistling! 
backs, overfilling .. . 
pumping faster, easier. Everyone’s 
talking about VENTALARM! 


SCULLY SIGNAL CO. 
Cambridge 41, Mass. 
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Step-Up 


campaign is founded. 


Federal 


ens workers. 

The government’s interest is 
based in most part on the bill 
which the Treasury may have to 
foot if the portal claims are 
granted. Under certain interpre- 
tations of the tax carryback laws, 
as well as under proposals pend- 
ing in Congress, the U. S. would 
be made to reimburse concerns 
for any portal money awarded 
workers. 

But the UAW announcement of 
a union-wide strike levy proved 
the most sobering element as the 
industry entered the new year. 

George F. Addes, secretary-treas- 

urer, said that each UAW mem- 
ber would be required to pay $1 
into an “international strike fund.” 
If the levy is not paid by Feb. 1, 
Addes added, the worker will face 
ouster from the union. 

Thus, the UAW demonstrated 
that it was still thinking in terms 
of strikes to back up its drive 
for a wage increase of 23% cents 
an hour. Manufacturers, accord- 
ingly, could not afford to be too 
optimistic about the coming year. 

The wage negotiations between 


AFL Seeks to Organize 


Mich. U. C. Salesmen 

DETROIT.—The International 
Brotherhood of Teamsters-AFL 
is seeking to sign a salesmen’s 
contract with the Michigan 
Used Car Dealers Assn., it was 
disclosed last week. 

Preliminary discussions have 
been held, association officials 
said, and a general meeting of 
the MUCDA has been scheduled 
for Jan. 15 here to discuss the 
AFL demands. 








Chrysler and the UAW are to be 
resumed this week. No progress 
towards an agreement on a gen- 
eral pay raise has been reported 
in these talks, which have been 
held intermittently since late Oc- 
tober. 

Chrysler sources confirmed last 
week that the company has as yet 
made no wage counter-offer to the 
UAW’s demand. It is expected, 
however, that Chrysler negotiators 
will be ready with a counter-pro- 
posal within a few weeks. 

Other Wage Parleys 

Other automobile companies con- 

ducting preliminary wage parleys 


U. C. Dealers Plan 
St. Louis Assn. , 


ST. LOUIS.—More than 60 St. 
Louis used-car dealers attended a 
meeting at Park Plaza hotel last 
week to formulate plans to organ- 
ize a Missouri chapter of the Na- 
tional Used Car Dealers Assn. 

Walter Plaaf, of St. Louis, a di- 
rector of the national association, 
was chairman of the meeting. J. B. 
Caldwell, manager of the national 
association was guest speaker. A 
further organization meeting will] 
be held Dec. 17. 





/ ° / 
Bobbi-Socks 
First Edition of Newsletter 
Goes to Dealers 
BIRMINGHAM, Ala.—The Bobbi 
Motor Car Corp. has issued the 
first edition of “Bobbi-Socks,” its 
new weekly newsletter prepared 
by the company’s sales division. 
Officials said that “Bobbi-Socks” 
will be sent to dealers and distribu- 
tors each week in order to keep 
them informed of the progress and 
efforts of all connected with the 
Bobbi-Kar program. 





“‘We want you to know that Automotive 
News is the most read and quoted paper 
in our establishment.’’—-George Soule, But- 


Portal Suits Skyrocket... 


in UAW Drives 
Clouds ’47 Outlook 


(Continued from Page 1) 


tery case, upon which the present ' 


Judge Frank Picard 
gave federal attorneys permission 
to intervene in the hearings. Picard 
is required to settle the final back 
pay total to be paid the Mt. Clem- 








ler Nash Co., Butler, Pa. 





with the UAW include Packard, 
Kaiser-Frazer and Hudson. The 
General Motors and Ford negotia- 
tions are unlikely to be opened 
before March. 

A statement denying that the 
portal pay suits constituted a 
“holdup” of industry was issued 
Thursday by the four UAW inter- 
national officers. The statement 
declared that the union had tried 
for years to collect portal time 
through collective bargaining. 


“UAW-CIO members are not 
asking for anything unfair or un- 
just,” the statement said. “They 
are merely exercising their rights 
as citizens to use the courts for 
winning the full benefits provided 
for them under the law.” 

No district court awards have 
been reported to date in the new 
torrent of portal pay suits. Two 
concerns have made out-of-court 

settlements—Dow Chemical, Mid- 


land, Mich., for $4,056,000, and the 
Columbia Chemical division of 
Pittsburgh Plate Glass, Barberton, 
O., for $400,000. 

NAM Hits Nathan Report 

The labor-industry debate over 
management’s ability to pay a 25 
percent wage increase without 
boosting prices flared up again 
when Dr. Ralph Robey, chief econ- 
omist for the National Assn. of 
Manufacturers, refuted the claims 
of CIO Economist Robert Nathan. 

Robey presented industry’s an- 
swer to the report at a luncheon 
in Washington last week. The re- 
port, and its conclusions, he de- 
clared, are based on misinterpre- 
tation of statistics and other data 
and the substitution of estimates 
and guesses. 

After taking up the report in 
detail, Robey presented industry’s 
view of the “alternatives which 
today face the American public.” 
These alternatives, he said, are: 
“1. Hold wages steady and there- 
by keep the way open for compe- 
tition and buyer resistance to hold 
prices to proper levels. 

“2. Give another round of wage 
increases and thereby force 
prices still higher—higher, as 
shown by the experience of ear- 
lier this year, by just about the 


iW 


by De Soto-Plymouth dealers of Chicago. 
Kros., Inc., Evanston; J. B. Wagstaff, De 


Cc. J. MeCorkle of McCorkle Motors, Inc. 





DE SOTO EXECUTIVES were guests of honor at the recent Christmas party held 


Left to right, Leonard Bernard of Bernard 
Soto vice-president in charge of sales; C. E. 


Bleicher, president of De Soto; R. M. Rowland, western sales manager; Burnham Miller, 
Chicago regional manager for De Soto; Bernard Burke of Burke Motor Sales, Inc., and 





Canadian Buyers 
Ignore Price Hike 


MONTREAL.—Possibility of any- 
thing in the nature of a “buyer’s 
strike” on the Canadian automo- 
bile market because of the recent 
10 percent increase in the price 
of Canadian-made Ford, General 
Motors and Chrysler automobiles 
is generally discounted here. Deal- 
ers said that it was a little early 





amount of the wage increase.” 





to determine the overall effect of 


the price increase on sales, but 
they did not find that customers 
“in any appreciable numbers” were 
cancelling orders. 


“Every dealer in Montreal,” said 
one retailer, “has at least four 
times as many orders for cars as 
he can handle.” 


Olsen Files Name 
A business name has been filed 
for the Olsen Motor Sales, 1275 
Bailey Ave., Buffalo, by Chester 
Olsen. 
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Two-headed Janus, nonchalant god of the Romans for whom 


LEADERSHIP 


Py 
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January is named, can see only the past and future; he cannot see the present... 


he is blissfully unaware that this is 


the Times-Star’s 39th consecutive 


year of leadership in Total, Retail, Department Store and General advertising. 


We'll erect no commemorative billboards. We'll light no marquees. We'll employ 


no sandwich-sign space. Instead—we'll take the opportunity to express 


our appreciation to the many advertisers who made this continuous leadership record 


possible, and to pledge again our best efforts to make your advertising in this 





great $500,000,000 market even more productive in 1947. 





MEMBER OF THE AMERICAN NEWSPAPER ADVERTISING NETWORK 
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HULBERT TAFT, President 
ond Editor-in-Chiet 
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( r1mes-star ADVERTISING OFFICES: ) 


NEW YORK 17, NLY. 


CHICAGO 1, ILLINOIS 
333 North Michigan Ave. 


WEST COAST REPRESENTATIVE 
John E. Lutz, Chicago 11 
435 North Michigan Ave 


East 42nd Street 
rt H. Parker, Mgr. 


d OD. Burns, Mgr. 
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wages. 


either good economics or 
business to close our plants for the 
time necessary to make a complete 
changeover, which would have seri- 
ously penalized buyers who need 
new cars and would have cost 
many of our employes 


Scores Deflation Talk 


Barit Cites Factors Favorable to Prosperity; 


1947 Hudsons Start to Roll 


(Continued from Page 1) 


good 


loss of 


“In addition distributors and 
dealers, with their large invest- 





ments in facilities and man- 
power, would have suffered.” 

In his radio interview with Ralph | 
Watts, of the Detroit News, over 
Station WWJ, Barit said that while 
all necessary elements for prosper- 
ous conditions are present in the 
United States’ current economic sit- 
uation, public confidence in the 
nation’s future should be guarded 
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ohuson, TAPPETS 


By Manufacturers of Tappets Exclusively 


GIVE You eeee 


yp SPECIALIZED DESIGN 
Vy SPECIALIZED PRODUCTION 


VY SPECIALIZED SERVICE 


The millions of JOHNSON Tappets in use 
today testify to the value of doing busi- 
ness with a concern whose business is 
tappets. By integrating years of engineer- 
ing experience and skilled craftsmanship 
with the production of tappets exclusively, 
JOHNSON has become recognized as a 
leading manufacturer of all types of pre- 
cision tappets. 
cialization, JOHNSON Tappets 
superior design and construction .. . 
to improve engine performance, last long- 
er, and give better service. 

JOHNSON - engineers will give you the 
benefit of these advantages in discussing 
the tappet applications in your engines. 
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Business” 








against thoughtless statements and 
emotionalism. 

“I am optimistic over general 
business conditions. All the neces- 
sary elements for prosperous con- 
ditions are present in our current 
economic situation,” he said. 

“However, we must guard pub- 
lic confidence in the future, 
which goes hand-in-hand with 
such a situation, and avoid 
thoughtless statements that 
might tend to shake that confi- 
dence.” 

Too many people, Barit said, are 
predicting a spiraling inflation fol- 
lowed by “an inevitable deflation.” 

“Prophecies of this kind can be 
misinterpreted and actually cause 
the buying public to lose faith in 
the future,” he explained. “You 
then have the psychological be- 
ginning for a deflationary period. 

“Nothing has happened to war- 
rant such a loss of faith.” 

Barit urged that economists try 
to encourage a cycle of work, pro- 
duction and spending by empha- 
sizing the strength of the nation’s 
present condition. 

“There most certainly are healthy 
signs in our present economic con- 
dition,” he said. “Among the evi- 
dences of strength are the over- 
whelming need for goods, the nec- 
essary capacity to produce these 
goods, which also means jobs for 
all, and the availability of capital 
to finance all legitimate needs of 
the economy. 

“All that is needed to maintain 
these conditions is public confi- 
dence and a will to continue work- 
ing and producing.” 

In the automotive field, Barit 
said, the general price situation is 
sound and conservative. 

“In this connection it should be 
remembered that some price in- 
crease at a time like this is na- 
tural and not alarming,” he said. 

“It is true that the prices of 
some things have risen more 
than others, but there are indi- 
cations of a corrective process 
at work, guided by the law of 
supply and demand, which will 
have a wholesome and timely ef- 
fect upon the entire economy. 

“If we all now exercise proper 
restraint and keep our emotions 
in check we can sustain a healthy 
economy for an indefinite period. 
Please let me repeat that restraint 
must be exercised by all—none is 
exempt.” 

Barit also expressed optimism 
regarding the automobile market 
of the future. 

“There is an unprecedented de- 
mand for automobiles, and people 
are in possession of the means to 
purchase them,” he said. 

Barit stated that Hudson has 
spent and is spending millions of 
dollars for new machinery, presses 
and factory equipment, in order to 
add to the plant’s manufacturing 
efficiency and for the greater safe- 
ty and convenience of employes. 


Cody-Nash Chartered 
Cody-Nash has incorporated in 
Cody, Wyo. Byron N. Martin, Bar- 
bara N. Martin and J. C. Nichols, 
all of Cody, are the owners. 
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No 80! CHAIR 


Chrome 
OWROOM FURNITURE 


Beautiful « Sturdy « Comfortable 
CHAIRS e SETTEES e TABLES 
STOOLS « SMOKING STANDS 


LAMPS « CLOTHES TREES 


@ Durable Leatherette in Many Colors 
@ Highest Grade Chrome Plating 


Illustrated Literature on Request 


. 
KAY-DAVIS COMPANY 


886-890 Gerard Ave. 
NEW YORK 52, N. Y. 
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JEEPS EASILY CONVERTED INTO 


STATION 
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6619 


RETAIL PRICE—$195.00 


FOB Cleveland, Ohio 





WAGONS 


WILLYS OWNERS WILL WANT THIS 


ADDITION BECAUSE OF ITS PRACTIBILITY 
AND LOW COST. 


Constructed of Durable Materials 


Ready for Assembly 


Station Wagons, Inc. 


EUCLID AVE CLEVELAND, 0. 
Phone HE, 0231 
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HELP WANTED 





HELP WANTED 





Wanted: Parts Manager 


by large Ford dealer in Detroit 
area. Must have thorough 
knowledge of ordering and 
merchandising Ford parts, op- 
erating three parts wagons. 


State previous experience, 
present employment. Your re- 
ply will be held in _ strictest 
confidence. 


BOX 1493 
C/O AUTOMOTIVE NEWS 
DETROIT 26 


WORKING SERVICE MANAGER wanted 
by Buick-Pontiac dealer. Small city 
Western New York. Excellent opportunity 
for good mechanic who knows how to 
manage the department. Fredonia Motor 
Corp., Fredonia, New York. 

AUTO SERVICE MANAGER for a large 
Ford dealer in North Detroit, 20 me- 
chanics, 1,000 car contract, new build- 
ing, excellent working conditions, $5,000 
salary and bonus. Applicants must be 
experienced. Enclose picture and give 
previous working references. Box 1497, 
c/o Automotive News, Detroit 26. (Re- 
plies confidential). 


AUTOMOTIVE sales manager and regional 
men. Must have factory or branch ex- 
perience and know automotive wholesale 
distribution. Permanent, good-paying po- 
sitions with exceptional opportunity for 
advancement. Write full details to Sales 
Division, Bobbi Motor Car Corp., Box 
1528, Birmingham, Alabama. 

















MALE HELP 


WANTED 
PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
ough knowledge of ordering and 
merchandising Ford parts. State 
previous experience, present em- 
ployment, rate of pay expected for 
5%2-day week. Your reply will be 
held in strict confidence. 
Box 1459 
c/o AUTOMOTIVE NEWS 
Detroit 26 
































Red Leatherette 
Top 
@ 
Finest Hardwood 
* 
Chrome Hardware 
* 
”" Plywood Panels 


8366 Gratiot Ave. 


WILLYS DEALERS ATTENTION! 


Jeep Station Wagon Bodies 


IMMEDIATE DELIVERY 


We Will Ship to Any Place in U.S.A. 





For Army or Civilian “‘Jeeps”’ 


ACT NOW 


Do not confuse with the cheaper “Jeep” bodies. This body is of the same type as regu- 
lar station wagon bodies—precision built, triple-varnished and made to withstand vibra- 
tions such as the “Jeep” may be subject to. 


Safety Glass 
* 
Full Opening Rear Door 
® 
Sliding Windows 
* 


All Wood Sealed 
When Assembled 


FOR INFORMATION WRITE OR CALL 


JERRY LYNCH 
WILLYS DISTRIBUTOR 


Detroit 7, Mich. 








Phones Fitzroy 2100-2101 





= 
—___ 














WANTED—Field man experienced in fac- 
tory-dealer operation, must be familiar 
with service operation and schooled in 
business management, to represent na- 
tional promotion organization in the 
Southeastern states. We want a top man 
to replace one earning over $10,000. Must 
have car. Write, giving personal history 
and experience in the automotive field 
Box 1500, c/o Automotive News, De- 
troit 26. 
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VANTED IMMEDIATELY for new auto- 
mobile dealership, located in Miami 
Beach, Florida: A sales manager, service 
manager and other key personnel with 
Lincoln-Mercury or Ford experience. Or- 
ganization well financed and offers ex- 
cellent opportunities for qualified person- 


nel. State full details, including age, 
experience, salary desired, and enclose 
recent photograph. Address reply to Box 


1528, c/o Automotive News, Detroit 26. 


PARTS MANAGER 





for large Midwestern 


distributor of fine cars. To manage parts 
wholesale warehouse. Experience neces- 
sary. Give qualifications, age, present 
income, references. Real opportunity for 
right man. Box 1527, c/o Automotive 
News, Detroit 26. 





WANTED PARTS MANAGER—Preferably 
with experience in General Motors parts 
and one accustomed to handling $15,000 
to $20,000 volume of parts monthly. Sal- 
ary and over-ride based on volume com- 
mensurate with experience and ability 
of the party involved. This opening is 
in a General Motors dealership in a 
town of 250,000 population located in 
the South. Exclusive dealer in town. Un- 
less experience and ability qualifies you 
for taking complete charge of the retail! 
and wholesale handling of parts, con- 
tacting with independent garages and 
other dealers, please do not reply. If 
qualified and interested, apply to Box 
1518, c/o Automotive News, Detroit 26. 


ACCOUNTANT WANTED by automobile 
manufacturer to install accounting sys- 
tems with retail automobile dealers. Must 
be well qualified in bookkeeping pro- 
cedures and free to travel. Automotive 
experience preferred. Age 25-38. Box 
1529, c/o Automotive News, Detroit 26. 


POSITION WANTED 








VETERAN—Married, served with Ordnance 
Department. Some executive and office 
experience. Well trained parts man, de- 
sires position with large dealer or dis- 
tributor only ‘‘on the job’’ training. 
West coast preferred but anywhere where 
housing available. Car manufacturer 
given special attention. Box 1523, c/o 
Automotive News, Detroit 26. 





MAINTENANCE MANAGER desires posi- 
tion with large dealership. Twenty years 
experience operating large service and 
parts department. Thorough knowledge 
modern methods service and parts mer- 
chandising including parts wholesaling. 
Capable obtaining peak shop production 
effigiency. Best references. Box 1521, c/o 
Automotive News, Detroit 26. 

ACCOUNTANT-OFFICE MANAGER, 15 
years experience, includes General Mo- 








tors, Ford, Chrysler and auditing. Box 
1526, c/o Automotive News, Detroit 26. 
SALES OR GENERAL MANAGER—15 


years experience, complete knowledge all 
departments. G.M. trained administrator 
now managing 600 car deal, previously 
sales manager 1,200 car franchise. Can 
keep your operation running smoothly 
and progressively. Prefer eastern sea- 








board or Southern states. Minimum sal- 
ary $600 month. Box 1525, c/o Auto- 
motive News, Detroit 26. 

GENERAL MANAGER FOR HUDSON 
dealership, familiar with all procedures, 
now with distributor—-can invest. Box 
1530, c/o Automotive News, Detroit 26. 

PARTS MANAGER — 20 years in parts 


business. Have managed Mopar whole- 
sale operation. Thoroughly trained in 
management, training personnel and sales 
promotion, wants job with Mopar whole- 
saler or aggressive Chrysler, Dodge or 
De Soto dealer. Excellent references. Box 
1531, c/o Automotive News, Detroit 26. 





J 
BUSINESS FOR SALE 





RENTAL AND USED CARS—Well estab- 
lished, over $30,000 net last year. Com- 
plete with ten nice late cars (rented). 
Five year lease, new building downtown 
Miami. $23,000—half cash handles. Waco 
Motors, 1779 W. Flagler St., Miami, Fila. 


FOR SALE—Factory or warehouse prop- 
erty convenient, central location north- 
west side Cleveland, Ohio. Part of build- 
ing constructed recently modern power 
and light facilities. Truck loading dock, 
approximately 15,000 sq. ft. Industrial 
Management, Inc., 2100 Keith Building, 
Cleveland 15, Ohio. Phone Main 4012. 




























































































































































































































































































ances: AUTOMOTIVE NEWS, JANUARY 6, 1947 31 
es ‘ ACCESSORIES FoR SALE 
DEALERS WANTED i 
DEALERS WANTED |(R@ @:O33200202BU2:) Oe) ea: Vee a ee, 
To Sell | j 1941-46 Universal Covers. .. .§13.90 
COMET MOTOR SCOOTERS | | “Se ta. en a 
yehicles | Our Own Plant 
Y > Gndiamarn sanevent ; BUY DIRECE 
Wene ec W Kleinman’s Distributing Co. 
ible Write or Wire 4264 Woodward Ave. Detroit 1, Mich. 
ys SHORE MOTORS, INC. 
a. cn Sate ACCESSORIES WANTED 
22480 Lake Shore Bivd. 
EUCLID, OHIO HEATERS—Gas overhead units, 150,000 
rs » 4 B.T.U. Complete with automatic con- 
trols and thermostats. Ready for instal- 
* + TORQUEY * 7 SHOP EQUIPMENT FOR SALE lation. Immediate delivery. Valley Mo- 
st DEALERSHIP FOR SALE tors, Valley Center, Kansas. 
y FORD & MERCURY dealership in Mid- ; Safety Hoist and Handler | _ TIRES WANTED 
western town of 22.000. Inventory new Take the Hoist to the Job WANTED—Five new tires and tubes, size 
and used cars, parts, tires, new truck ie Removes motors from any truck or car, | 6.00-6.50x19, no prewar, advise price. 
po em rong t —.. wr —_ — is Seen removes motors from _  cab-over-engine Graeme Motors, Gulfport, Miss. 
ure an » SnOp penens. ies trucks; 5th wheel from trucks and trac- 
$61,000. Main building brick, 13,000 ||Pav- ASTER tors, transmissions from trucks, buses and MISCELLANEOUS 
a square feet floor space, warehouse 3,000 cars, lifts front or rear end of trucks, 
ot Bip weed ——e — os 's . tractors or cars. Lifts frame or body to 
— 1502. eet adjoining. . pL permit removal and replacement of . 
of the main north and south U. 8. hich- Ti springs. Has many other lifting purposes. Amphibious GMC Ducks 
‘Oo bt Bao yay eee he Bg ” Send for illustrated catalogs 
= . . . 
dealer retiring. Purchaser must be ac-| ©. KAY SALES CO. Amphibious Ford Jeeps 
ceptable to factory. Terms cash. Address | * 10 Canfield E. Detroit 1, Mich. 
Box 1509, c/o Automotive News, De- Je $995 and $850 land or water 
trolt 26. MARTIN FOUR POST air hydraulic hoists. 
. floor type (2), practically new, priced| use. Pass. or Frt. hauling. Swell 
THIS WAN for quick sale. Mohawk Auto Sales, Inc.. * 
i USED CARS ‘TED $3 Siyrite Ave, Maesterd. Conn, for boat companies. Spectacu 
SEVEN PASSENGERS, limousines. large PACKARD SCRIPT outdoor metal neon lar for advertising purposes. 
fives; cars must be clean. Prices sign, 2 feet high, 6 feet long, 6 inches e 
‘ials reasonable. McCLINTOCK - CADILLAC, wide. Neon one side, plain letters other 
Lansing, Mich. side, modern round ends, condition good. R EV 
Being replaced by larger sign. Ideal — . Ss. ANS 
USED CARS FOR SALE small dealership, one-half price. Bickel- cour, , os 
haupt Motor Co., 127 Sixth Ave. South, Wene’e Lan Sasw 
c WHOLESALING clean late model cars, Clinton, Iowa. a Ag 4 a 
Loe Sam Greenfield, auto merchandiser for - AMI, FLORIDA 
over 25 years. Cleveland address, 6700 AUTO EQUIPMENT FOR SALE 
D, 0. Buclid Ave., phone HE. 0232. Los An- ‘eat 
Gaes, phone Granite 6000, Hareld Lerser. Denyer — -- 5 e ENGINE REBUILDING—Crankshaft grina- 
Ley ? aE TCR Ret ‘ , TOW BAR SALES Co. ing and metallizing. John P. Hughes 
sd "WALTER SEZ WAGES MAS NOTHING TODO WITH PRICES Factory Distributors Motor Co., Ince., Commerce 3t., 
AUTOMOBILES WHOLESALE . THAT THIS MONEY COMES FROM OUR FAIRY GOOMOTHER!” ‘ TOW BARS—TRAILER HITCHES Lynchburg. Virginia. 
—— 100 8S. Clinton St. Chicago 6, Ill. | —— 
1946s ANDover 8888—DORchester 8373 FOR SALE—New army surplus nylon tow- 
y SALE » E Orde ‘aad 7 very ropes, 15 feet by 11/16 diameter. metal] 
CHRYSLER, G.M. & FORD PRODUCTS | ——____ 4 _ TERE ane roe a <—— een aes} 1060p ends, non-absorbent stronger then 
s— jolesale. ctor: re - 3 
CENTRAL SALES bas ap is cat Wed Duns One |" hange New” Bromo, Re a eh ee 
—— 16220 Live: Detroit, Michigan 1940 G.M.C. school bus. One 1946 Spar- ACCESSORIES FOR 8. Mest vibe 7 P ieanin , 
University 27317 ton coach. These buses are in good con-|GENUINE FORD PARTS—We ship any- SEnTEBUTOND ” WanEEnD sourg, Pennsy!vania. 
dition. Adrian City Bus Line, 2980 Treat where. We have the hard-to-get items. & J 3 iA —Car radio, 
— No letters—Phone up to 9 P.M. Road, R.F.D. No. 2, Adrian, Mich. Call or write. Tranter-Williams, 4016] rear compartment speakers. Endorsed by | STOLEN AUTOMOBILES—REWARD. $100 
* ‘ reward for recovery of any of following 
anted 7 OP Allston, Cincinnati, Ohio. dealers. Acclaimed by owners. The sen- ’ 
city FOR SALE—At less than, former A sational new JEWELTONE CAR RADIO| described cars: 1946 Nash Club Coupe— 
lunity prices, six buses now in operation, but | ~wo NEW Chevrolet stake bodies for 134" | SPEAKER is now available for immedi. | Motor No. K-119648, Serial No, K-119648, 
w to S| you may have IMMEDIATE DELIVERY.| w. B. truck, $139 less dealers regular ate shipment in’ limited quantities to| two-tone blue. 1946 black two-door 
waeued l 0 0 C A R Ss ee, ate tee at a SL discount. F.O.B. Lexington, N. C. Dav- all parts of the United States. Installed Plymouth Deluxe sedan—Motor No. P15- 
with a seating capacity of 30 to 36 pas- idson Motor Co., Inc., Lexington, N. C. in the rear parcel shelf of all makes of 155437, Serial No. 22048477. 1946 black 
! Wholesal Onl a aes os i to he cars, the Jeweltone Speaker—with its| two-door Plymouth Deluxe sedan—Motor 
—— e y with a seat\ig\eapacity of 21 to 25 pas-| PaCKARD COMPLETE motor, less gene-| remote volume control overcomes. car| No. P15-162888, Serial No. 22048358. All 
; me- sengers. Axother model ‘‘702’' White| ator, starter and distributor, complete driving noises—permits equalized volume| ©2TS bore Alabama license tags at time 
sone : DOC GREINER ~~, with a Chevrolet moser- Its seating ca- clutch assembly, complete overdrive bringing living ‘room radio reception of loss. Please wire or call collect any 
" “4 Madison’ at Seventeenth “p— pacity is 25 to 30 passemmers.The sixth] transmission Packard 120, 1941. What’s throughout the car. Installation time ap-| ‘information regarding above cars to 
iw ~ Adams 6397 is a Flexible with a Chevrolet mptor and your offer for the three units or separate proximately one hour. Shipped in four Southern System, Inc., 2nd Floor, Battle 
1497, ~ POLEDO, OHIO has a capacity of 19 to 24 ‘/. 7 units? All in good shape, not junk. La-| assorted colors. Unit complete with con-| House Hotel, Mobile, Alabama. Tele- 
(Re- Ne Letters. Cali Doc or Swan. Box 1524, ¢/o Automotive Newa Crosse = me 125 South 6th, La-/ nection wires and instructions. Makes| Phone 2-4546. 
troit 26. uae | Crosse, Wisconsin. every radio sale a ‘‘Deluxe Dual Speaker 
ional FOR SALE—Twin kg pag Bent veg 4) ~ Package.’’ Provides additional gross— 
| Runs and looks like new. Thomps SSS | assures new car radio enjoyment for car 
a os ” Company, Thomasville, N. C. " owners. List price, $21.75. Dealer net: COMING TO FLORIDA? 
~~~ * THE “BIG * lots of 10, $13.00 each. Lots of 20, $12.25 
4 COMING TO aes each. a = S. $11.50 a. FOB Ven- Drive one or more of your nice 
eee ice, Calif. Shipment COD % discount 
:~ U < | } Oo ba P. arts Wholesaler if check accompanies order. Average cars—new or used. . Y us 
os 9? Fast Midwest deliveries. Exceptionally | shipping weight 2 Ibs. per speaker. Or- on your return. We pay 
— EVERY g |'@rse itock on hand. Prompt, courteous) der today from: HAWLEY-CONDIT, premium prices. 
obile treatmeat. 25% discourt to dealers om reg-| Venice, California. 
i, THURSDAY ° ’ ular di:eount items. We want your busi- Dae ” 
S Time 
Must 11:00 A. ave ti . ness. W. can help you. FLOOR MATS . 
i i : . : 
otive CARS — SELL CARS Get What You Want! THOMS PONTIAC CO. GENUINE FORD _R. S. EVANS 
— The Great This office has a complete list of Phone Foret 8992 Fits Ford — 1935-46 World’s Largest Dealer eS 
= WEST MARKET members of our organization who will 5225 Del Biva. $2. 1600 N. E. 2nd AVE. ~ 
IANAPOLIS wholesale the cars you want. We will Write, wire or phone MIAMI, FLORIDA 
be giad to make hotel reservations ST. LOUIS 4, MO. 
for you. Wire or write ——S ED MAHER Aiso Stores in All Principal 
ance Genet Dealer Attendance Authorized Ford Parts Distributor Florida Cities 
fice MICHIGAN USED CAR 20 N. Harwood Dallas, Texas 
200 CHOICE CARS 490 N. Marw , 
= Maccabees Bldg. Detroit| ~OLDSMOBILE 
ing. AEFER Co. $44 Maccabees Bldg. Detrets 
oe Ph, Lincoln 5383 Tel. Temple 3$-3280 or 3-828 
urer ALE is ’ 
= POLIS, IND. PARTS AT WHOLES The Original INDIANAPOLIS ....... . 
= Se eee seeree Pees USED CAR AUCTION 
oi METAL KARDEX inventory cabinets. . - 
ears Mueller White Truck —" 816 Seventh 25% D unt NOW IN 
and 50—1942 Plymouth 4 door se- |_Ave.. Huntington, W.Va. Hoods Norn swe EVERY WEDNESDAY 
ner- dans, ex-taxis, $500 each ex our PARTS WANTED Grills Hydromatic Parts 
ub Caps . ; 
=. garage. Will sell all or part. WANTED—Old | Ford poe em» lpeneme Distributors SALE STARTS PROMPTLY AT 12 NOON 
rebuild. els ’ ’ -»: |Gas Tanks Carburetors 
c/o V-8, 1932 to 1938. JUDGE MOTOR 8 Wheels ’ CARS — N 
bi Yellow Cab Company CORP.. 81 Lake Ave., Rochester, N. Y. | Trunk Lids oo PLENTY OF PLENTY OF BUYERS 
w.., 508 East Preston Street WHAT HAVE YOU TO BELL in omen’ And ether items. OHARLIE JOHN 
~a bile and truck parts? e may e many 
Box Baltimore 2, Md. buyer you are looking for. bg 0,08 Orders Filled Same Day Received STUART & R AMP INC. 
— Fuller Auto Salvage, Box 628, na, oa “PAT” PAT Tnitsus: , 
“15 . 4 miles} Kansas. SELMI MOTORS, INC. | 1215 N. Meridian pA Riley 8781 
1 7 PASSENGER 1941 Buick, 27,084 miles, ILE PARTS HEADQUARTERS 
= original black finish and whitewall tires. PARTS FOR SALE OLDSMOB ur } 
a Interior clean, one owner. Gingrich Buick 3431 N. 15th St. , Pa. —— : —————— 
— Co., Phone 83341, Palmyra, Pa. Telephone SAgamore 2-5568 ’ 














nly TRUCOS FOR SALE UNIVERSAL JOINT 


—. ALL-STEEL BODIES—National % and %- 
bal ~~ cor tx ce ee. aa" waar REPAIR KITS ton pickup boxes and platforms; imme- 
ito- base, 1400x20 20-ply tires all around, Chevrolet 1940-46 $3.45 diate ee, ee cae built 4 ow ‘ re) av ee I 


























y d. bl Pontiac 1936-40 order. 
ON jg = ~ BPA S-4 — ot ~ ssem mg DeSoto 1941-42 write or wire for our low Sates. Na- 
“ad ee ete ee eS ea ao 193e 40 . mag mo Mi ne a Sunse 3363 There are some 40 expense accounts shown on most motor accounting statements 
_ TRUCK EQUIPMENT FOR SALE KAY. Ss ALES co Re eee - for dealers. On the basis of reducing each one of these expense counts 30 cents per 
- ‘ y shev- . dealer would save $4,390.00 per year. 
— FOR SALE—Standard size, all metal Chev AL 4 ABILIZER LINK day, a 
Je- rolet, Ford and International pickup) 1@ Cnafield E. Detroit 1, Mich. TO a ALL GENERAL MOTORS Now is the time to have a complete unbiased analysis made = coe ene 
)le- boxes. $112 FOB Lubbock. Boxes also Part No. 604846 covering all expenses and operating costs of your business, especially Vv 
in built to specifications. Pendley Body Co., Lots of 1000.30 -, wa large increase in expenses in dealerships since the resumption of new car production. 
me 2404 Ayenue G, Lubbock, Texas. Lots of 500—.32 ea. net Send your latest statement of operations and expenses in to Us for this complete, 
or P oO N T I A Cc P A R i bt) Lots of 100—.40 ca. net unbiased analysis. Your statement will be kept in the strictest ef confidence and 
0x BUSES WANTED SPEEDWAY DISTRIBUTING returned to you with our analysis. oe 
26 One of the largest stocks of Pontiac CORPORATION We guarantee to point out to you a total savings in excess ef the cost o 

5744 Baum Bivd. ’ Pittsburgh 6, Pa. | analysis or render you the analysis free of charge. 





WE BUY NEW BUS CHASSIS brn f sno epee Rs re and Terms: COD—Shipments FOB Pittsburgh 
you tical parts. 








Complete Unbiased Analysis of a Dealer’s 


























b- We are one of the largest purchasers of we will be glad to mail you our 

n- new bus chassis in America. We will buy weekly Parts Available List. 25% dis- SHOP EQUIPMENT WANTED lt $25. 
is for immediate or carly future delivery sil count to all dealers. All parts shipped | EQUIPMENT WANTED. -Complete chrome — 00 

rod che Dodge, Ford, oon . Bs: lating outfit, equipped with tanks larg ; 

co *f ~ of other make bus chassis you have avail-| same day as order Is jos. ynough to do automobile bumpers. Blan- J. B. VAN TASSEL ASSOCIATES 

a. able. Prompt cash transactions. Cali, wire ton Dunn Co., Admiral Wilson Bivd., - BD. ; Ranta ip fe 

— er write giving prices f.0.b. chassis factory . 7 M. t Sal Camden, N. J. Phone Emerson 5-1591. AUTOMOTIVE DEALER BUSINE YONSUL 

b- or other location. University Motor Sales en oe a 
i. SUPERI COACH SALES CO. 1971 Massachusetts Ave. SHOP EQUIPMENT FOR SALE 439 Penobseot Bldg. Phone: RAndolph 5500 onan 
er og eto Street CAMBRIDGE, MASS. FOR SALE—One sunnen model K crank- EXPERT UNBIASED ANALYTICAL SERVICE FOR AUTOMOBIL® ‘ 

"4 Okiahoma Clty 7, Okla. Tel. Elliot 0500 shaft grinder for lathe use $375. Good (Reference; Automotive News, Detroit) 

al Phone 56-3538 4 condition. Ready for use. A. L. Parsens 

és. thee & Son Inc., Central Bridge, New York. 






















ON DISPLAY 





























but they agree 
about Restfoam 


And your customers will agree about 





Restfoam, too”. . 


od 

















That’s,-because this new foam rubber a 
_geshioning assures extra riding comfort. 
You see, Restfoam is ‘‘comfortized’”’ by 
an exclusive Hewitt process. As a result, | 
= YOUR CUSTOMERS WILL WANT RESTFOAM Restfoam seat cushioning provides the - 5 ‘us. 
fl HIONING IN THEIR CARS E IT IS: _——" os ‘ 
| — nee resilient support that makes driving less = ~——— 
i \ ee meee R ve and office 
Fe Extra Comfortable .. . yields to every contour of any tiring... riding more enjoyable. deater” or” dis 
o raining. 
person’s body, yet offers firm natural support. ee ee 4 
ts § So if the cars you sell are cushioned with %& ** °° Fay 
Keeps hape ... always returns to its original ; ermecgrerrm | 
Hewitt Restfoam, be sure to tell your aa: 
shape; nothing to pack or mat down. b 
Ry | customers about it. They’ll want the extra 
Cool ... self-ventilated by millions of tiny interlaced air cells. aa : 
4 Sani riding comfort that Restfoam provides. 
_. clean, washable, dustproof. 
’ anitary |... clean, washable, dustp 
A>) e For the convenience of car manufacturers, George P. Hooper, 
ai Log Lasting ... far outlasts any ordinary the Hewitt representative to the automotive industry, is located 
a cushioning material. at 919 Fisher Bidg., Detroit 2, Michigan. Phone MAdison 4740. 








WHEREVER YOU SIT... 
WHEREVER YOU SLEEP . 
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Made y HEWITT RUBBER > Buffalo 
Division of Hewitt-Robins Incorporated e Quality Rubber Products for 87 Years 
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